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The announcement of our plans for a modern 
drive-in bank was one of the highlights of an 
eventful 1958. Scheduled for completion in 
Spring, 1959, this new facility will bring 
more-convenient-than-ever banking to 
customers of the American National Bank. 
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STATEMENT OF CONDITION 


as at December 31, 1958 


° Yasels 


Cash and Due from Banks 

U. S. Government Securities 

Obligations of U. S. Government Agencies 

State, County, and Municipal Bonds 

Other Bonds 

Loans 

Federal Reserve Bank Stock 

Accrued Interest Receivable se 
Investment Bank Building—Furniture and Fixtures 


Other Assets 


TOTAL ASSETS 


Lhatbititis and E, apirlal : 


LIABILITIES: 


Deposits 

Unearned Discount ; 
Accrued Taxes, Interest, and Expenses 
Other Liabilities 


TOTAL LIABILITIES 


CAPITAL: 
Common Stock 
Surplus 
Retained Earnings 
Reserve for Contingencies 


TOTAL CAPITAL 
TOTAL LIABILITIES AND CAPITAL . 


Member Federal Deposit Insurance Corporation 


2,500,000.00 


. 3,500,000.00 
. 1,133,892.29 


460,000.00 


$ 28,241,097.27 
27,925,325.22 
3.525.570.75 
7,907,977.89 
747,262.75 
46,492,183.37 
180,000.00 
465,898.85 
941,226.81 
106,493.09 


$116,533,036.00 


$107.252,892.67 
969,988.26 
649,409.18 
66,853.60 


108,939,143.71 


7,993,892.29 


$116,533.036.00 
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erever you are, | 
we've served bankers you know | 
| 


~ 
~\ ae . From California to Kentucky to Cape Cod or the Carolinas, wher- 
ever you are, there’s a bank near you planned and designed by 
Bank Building Corporation. For our people are not strangers to you. 


) In all 49 states, in close to a thousand U. S. towns and cities, they’ve 
~“ worked with your colleagues and neighbors to create outstanding 
new quarters,..quarters custom-designed for each community, 
custom-planned to meet each bank’s individual needs and budget. 


Working with local labor and local suppliers, Bank Building’s special- 
ists have teamed up with management on over 3,400 projects, 
providing the personalized supervision that assures you minimum 
costs and maximum results. Write us for a list of completed projects 
in your area; some are surely within easy driving distance. Then ask 
the bankers who selected us, and see for yourself how specialization 
and unmatched experience produce new quarters that assure you more 
business, more operating efficiency, more beauty, and more profits. 





. Y x ; . ee a . 
. Vink : Duiing y. G POPE 1070 





ST. LOUIS, 1130 HAMPTON AVENUE 
NEW YORK * CHICAGO « SAN FRANCISCO « ATLANTA * AUSTIN 


Operating Outside the Continental U.S. as 
Bank Building Corporation, International 











Foothill Branch, 
First National Bank of Ontario 
Upland, California 
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PROJECT NEAR YOU... 
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First American National Bank 
Duluth, Minnesota ©} 














Farmers National Bank 
Madisonville, Kentucky 
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BANK BUILDING & EQUIPMENT CORP. OF AMERICA a 

Send for your complimentary copy of this 1130 HAMPTON AVENUE, ST. LOUIS, MO. 
directory of recently-completed projects. Send my free copy of “3,300 BANKERS CAN’T 3 
BE WRONG” i 
3,300 Bankers can’t be wrong On or about we contemplate: t 
0 NEw O MODERNIZED O NEW O MOoERNIZEO =f 

BUILDING QUARTERS FIXTURES FIXTURES 

Read what other bankers say about new nese une 4 
quarters created by the specialists from SS | 
‘*‘America’s financial design center’. BANK t 
There is no obligation, of course. CITY AND STATE | 
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A grocery store and a bank once 
separated by an alley have been weld- 
ed together to become the ultra-mod- 
ern home of the Long Island Trust 
Company, in the center of suburban 
Garden City, New York. 

Given the task of joining the two 
buildings and making them over was 
Bank Building and Equipment Cor- 
poration of America, St. Louis, Mis- 
souri. Materials were the old three- 
story structure housing the Long 
Island Trust and a one-story home 
of the next-door A & P supermarket. 

The need, according to Frederick 
Hainfeld, Long Island Trust Com- 





Construction Magic Makes New Bank Out 
of Old Long Island Trust, A & P Store 


pany president, was to provide ade- 
quate space and facilities to handle 
the bank’s rapidly expanding busi- 
ness without sacrificing the ideal cen- 
tral location which the bank has oc- 
cupied for more than a quarter of a 
century. 

The result is a brick, glass and 
aluminum structure that encompasses 
ihe newest in bank facilities. The ex- 
terior of the new wing, created from 
the supermarket, features a front cur- 
tain wall of plate glass, framed with 
aluminum and blue porcelain enamel 
panels. 


The outside of the old building, by 


WOULD YOU BELIEVE the modern building above once was the two structures 
shown below? Building in the top photo houses the Long Island Trust Company 
of suburban Garden City, New York after it grew from the three-story structure 
shown in the right section of the bottom picture. The project was planned and 
supervised by Bank Building and Equipment Corporation of America, St. Louis, 
Missouri. As part of the expansion program of the bank’s home office, alleyway 
between the two buildings and the store were enclosed, joined to main building 
and completely converted for banking operations. 








contrast, has been completely refaced 
with red brick, eliminating old win- 
dows as well as the original main 
entrance. Replacing the latter is a 
glass and aluminum entryway and 
vestibule, fashioned in a 10-foot area- 
way between the two original build- 
ings. This is now the new entrance. 

Connecting the two old buildings is 
an imposing limestone facia, which 
doubles as a sheltering vestibule can- 
opy. Housed in the vestibule are two 
express windows opened each bank- 
ing day at 7:30 a.m. to enable cus- 
tomers to handle transactions on their 
way to work. 

All of the bank’s savings and 
checking account services, as well as 
loan services are available in the at- 
tractive main lobby, once the grocery 
store where 13 counter style teller 
stations are located. In the old build- 
ing are housed the trust department, 
reception area, conference room, pres- 
ident’s office and on the second floor, 
in addition to work sections, a com- 
bination recreation room and lounge 
for employes. 





Cover Photo 





One of America’s newest ho- 
tels, the Sheraton in Philadel- 
phia, will be headquarters for 
the Independent Bankers Associ- 
ation 25th annual convention 
April 27-28-29. The 22-story, $16 
million structure has 1,000 
rooms, all of them air condi- 
tioned and has been operating 
since early in 1957. The building 
was under construction for two 
years. 
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FROM LAW JOURNAL 





Tax Edge of Mutuals Thwarts 
Intent of Congress, Article Says 


Powerful ammuniiion for those who 
favor a reduction in the amount of 
tax free reserves for losses allowed 
mutual savings institutions is found 
in a scholarly article which appeared 
in the January 1958 issue of the 
Michigan Law Review. Paul D. Lago- 
marcino, until recently assistant pro- 
fessor of law at the University of 
Buffalo, is author of the article, titled 
“The Impact of the 12 Per Cent Re- 
serve Income Tax Provision on the 
Banking Structure.” 

Until 1951, mutual savings institu- 
tions had been exempt from federal 
income taxes. This total exemption 
was wiped out by the Revenue Act 
of 1951 by a Congress intent on find- 
ing more money to finance the Ko- 
rean War. 

Professor Lagomarcino’s article 
notes that the original House revenue 
measure contained no provision for 
taxation of mutuals. Reference to tax- 
ing mutuals first appeared in the 
Senate Finance Committee report ac- 
companying the House bill. The 
Senate report cited the size of the 
mutuals and the “tax discrimination” 
between these institutions and the 
commercial banks and life insurance 
companies with which they compete. 


‘Discrimination’ Noted 


The Senate report contained the 
opinion of Finance Committee mem- 
bers that to continue tax exemption 
of mutuals would constitute discrim- 
ination against “many types of tax- 
able institutions.” The report con- 
tinued: 

“So long as they are exempt from 
income tax, mutual savings banks en- 
joy the advantage of being able to 
finance their growth out of earnings 
without incurring the tax liabilities 
paid by ordinary corporations when 
they undertake to expand through the 
use of their own reserves. The tax 
treatment provided by your commit- 
tee would place mutual savings banks 
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Quotes and Comment 


“Discrimination in tax treatment between competing organizations 
which provide almost identical services ordinarily cannot be justified 
as a matter of simple justice.” 


“As between commercial banking institutions and mutual banking 
institutions, there is no reason sufficient to justify a tax discrimination 
under which one pays income tax at a rate 80 times greater than the 
other.” 

* k 


“Ideally, both types of institutions should be taxed identically. Two 
alternatives are available. Commercial institutions might be taxed at 
the same rate as mutuals. This alternative is specious on its face; there 
would be an annual tax loss of between approximately $675 millions and 
$700 millions from member banks of the Federal Reserve System alone. 
The other alternative is to . . . allow mutuals to receive the bad debi 
reserve treatment now given commercial institutions under the Internal 
Revenue Code. This alternative would increase federal tax revenues by 
almost the same amount annually. Obviously, the second alternative is 
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on a parity with their competitors.” 
What the Senate had in mind was 
a “fluid test of a ‘reasonable’ addi- 
tion to a reserve for bad debts.” But 
as often happens when a bill is sub- 
jected to the tortuous processes of the 
legislative mill, a compromise on the 
reserve item was worked out in the 
House-Senate conference on the bill. 
The 12 per cent reserve provision 
was substituted for the Senate idea. 
As to the provision’s effectiveness, 
Professor Lagomarcino comments: 


Intent Not Achieved 


“Its impact has not been the one 
contemplated by Congress; the sec- 
tion’s greatest uniqueness lies in its 
success in achieving the opposite of 
the congressional objectives for its 
enactment.” 

Professor Lagomarcino mentioned 
that before 1951 “the mutual institu- 
tion had been exempt from federal 


~All by Paul D. Lagomarcino in The Michigan Law Review 
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income taxation, largely due to its 
semi-philanthropic purpose and _ its 
mutual form of organization.” Though 
depositors “theoretically” own the 
mutual savings bank, the professor 
noted that presently depositors nei- 
ther control selection of members on 
the “self-perpetuating” board of trus- 
tees nor the policies of the bank. 
Similarly, he quoted a Senate re- 
port that “borrowers ordinarily have 
very little voice in the affairs of most 
savings and loan associations.” 


King Size Resources 


For evidence of how far mutual 
institutions have strayed from the 
original concept under which they 
were organized, consider these fig- 
ures: 

As of December 31, 1956, the na- 
tion’s 527 mutual savings banks had 
resources of 33 billion dollars and 
deposits of $30,031,000,000. They 


Page 5 





served more than 20 million deposi- 
tors. 

As of December 31, 1956, the na- 
tion’s 6,100 savings and loan associa- 
tions had aggregate resources of 
$39,243,000,000. Savings shares held 
totaled $34,076,000,000. 

According to Professor Lagomar- 
cino, income tax revenue collected 
from mutuals and savings and loans 
was “relatively insignificant” in the 
1952-1956 period he surveyed. Here’s 
the breakdown: 


Sharp Contrast Shown 
Between 1952 and 1954, inclusive, 


insured mutual savings banks paid a 
total income tax of about $7 million 
on a net operating income, before 
taxes and dividends, of about $1 
billion, $553 million dollars. The 
effective rate of taxation was 0.45 
per cent. 

Between 1953 and 1955, inclusive, 
member savings and loan associa- 
tions paid federal income taxes of 
$15.8 million on total net income be- 
fore federal income tax of $2 billion, 
$964 million. The effective rate was 
0.53 per cent. 

During the period of 1952 to 1956, 
inclusive, commercial banks belong- 
ing to the Federal Reserve System 
paid federal income taxes of $3 bil- 
lion, $513 million on total profits be- 
fore income taxes of $8 billion, $315 
million. The effective rate was 42 
per cent. 

During the years cited, the effec- 
tive rate of taxation on mutuals was 
only 1/80th of that paid by com- 


petitors. 
Tax Parity Intent ‘Sound’ 


Professor Lagomarcino declared 
that the 1951 congressional intent to 
achieve tax parity among competing 
financial institutions still is sound. 





























) Eee 
| )) 
7) . a 
y 
9 a 
eee 
A 
S22 3) 


COPYRIGHT 1986 CARTOONS.OF THE. MONTH 


“You sure have a way of taking the 
fun out of running away from home.” 
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About Mr. Lagomarcino . . . 


Though only 37, Mr. Lagomar- 
cino already has had a consider- 
able variety of 
legal experi- 
ence. Following 
his graduation 
from George 
Washington 
University in 
1949, he be- 
came associ- 
ated with the 
well-known 
Washington law firm of Coving- 
ton and Burling. For two years, 
beginning in 1953, he was a spe- 
cial trial attorney for the Inter- 
nal Revenue Service in Buffalo, 
New York. Since 1956 he has 
been executive secretary of the 
Bar Association of Erie County 
in Buffalo. He also edits the asso- 
ciation’s publication, The Bulle- 
tin. 

He was assistant professor of 
law at the University of Buffalo 
from 1955 to 1958, but severed 
his connection with the school 
last June to devote full time to 
his work for the association. He 
is a member of Buffalo’s Tax Re- 
vision Committee and in 1956- 
1957 was consultant to the New 
York State Law Revision Com- 
mission. 

A native of Cedar Rapids, 
Iowa, he took his pre-law work 
at the University of Iowa. 


LAGOMARCINO 





Present tax discrimination cannot be 
justified, he declared. 


Gives Alternatives 


One suggested alternative to the 
present inequity is to tax commercial 
banks at the same effective rate as 
mutuals, The professor terms this 
“specious on its face,” since this pro- 
cedure would trim income tax rev- 
enues, from Federal Reserve System 
banks alone, by $675 million to $700 
million a year. 

On the other hand, granting mu- 
tual institutions the same bad debt 
reserve treatment as commercial 
banks would increase federal tax rev- 
enue by $675 million to $700 million 
a year. This is termed the sounder al- 
ternative. 








Bank Leader 
In Electronic 
Equipment 


Bank of the Commonwealth, De- 
troit, with more than $200,000 in 
new electronic bookkeeping equip- 
ment, claims the largest number of 
such units of any bank in the mid- 
west. 

The bank is operating 20 Bur- 
roughs Sensitronic bookkeeping ma- 
chines in its central bookkeeping de- 
partment. Says President Howard P. 
Parshall, ‘‘Further electronic im- 
provements are planned for the bank 
bookkeeping department in the near 
future. We have placed an order 
with the National Cash Register 
Company for two of their electronic 
sorting machines which are sched- 
uled for delivery early this year.” 


Cuts Error Factor 


Officers of the bank say the equip- 
ment steps up the tempo of posting 
operations and reduces the factor of 
human error. 

Louie E. Wright, assistant vice 
president, is in charge of Common- 
wealth’s central bookkeeping office. 
He estimates his department proc- 
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MR. SELLERS 


—Michigan Investor Photo 








MR. WRIGHT 


esses some 85,000 commercial and 
pay-by-check accounts daily, utilizing 
two crews on eight-hour shifts. 

Mr. Wright’s department handles 
all bookkeeping for Commonwealth’s 
25 outlying offices plus its downtown 
headquarters. Assisting him is 
Robert Sellers, assistant cashier. 
These men direct a staff of 80. 


LIGHTING THE WAY 


Today’s ideas often lead to to- 
morrow’s success stories. 
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IN WISCONSIN, ILLINOIS 





Legislative Changes Sought 
To Permit Branch Banking 


Legislative battles of great interest 
to all independent bankers are under- 
way in the two adjoining states of 
Wisconsin and Illinois where branch 
banking bills are being pushed. 

The threat to independent banking 
in Illinois prompted Ben H. Ryan, 
director of the Independent Bankers 
Association in that state to urge his 
fellow bankers to call on “our state 
senators and representatives to op- 
pose this legislation.” 

Mr. Ryan, president of the State 
Bank of East Moline, sounded the 
keynote for smaller banks when he 
said, “It has been advocated for years 
that we can defeat the big banks if 
we will stick together and give our 
business to the banker who is sympa- 
thetic to . . . the small banks. . .” 


Illinois Bill 


In Illinois, Representative Paul 
Randolph, Chicago Republican, is 
author of a bill to legalize branch 
banking. The Randolph bill would 
authorize branch banking in Cook 
county and in an area within 15 
miles of the city limits of Chicago. 

It would leave the matter of loca- 
tion of new branches up to federal 
authorities in the case of national 
banks and to the state Director of 
Financial Institutions in the case of 
state banks. 

To become law, the Randolph Bill 
must be passed by the state legisla- 
ture and then be submitted to popu- 
lar referendum in the 1960 general 
election. 


Wisconsin Move 


In Wisconsin, O. H. Vandenberg, 
Kenosha banker and president of a 
group calling itself the Better Bank- 
ing Association of Wisconsin, an- 
nounced his group will sponsor a bill 
for branch banking which would: 

@ Allow branch banking with per- 
mission of the Commissioner of 
Banks. 
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APPLY NOW 
FOR SEMINAR 


Applications for the 1959 In- 
dependent Bankers Association 
Seminar for Senior Bank Officers 
still are being accepted at the 
IBA office in Sauk Centre, Minne- 
sota, Ben DuBois, IBA secretary, 
announces. Mr. DuBois urges 
that bankers planning to attend 
this year’s session, to be held at 
Harvard University August 16 to 
28, send their completed applica- 
tions to the IBA office before Feb- 
ruary 15. 

Though the dates for the 1960 
seminar have not yet heen select- 
ed, applications for next year’s 
school already are being re- 
ceived, Mr. DuBois said. Four 
bankers had signed up for the 
1960 session before January 20. 





@ Limit branches to five, all in the 
same county. (This is an apparent 
move to allay the fears of small bank- 
ers that the big banks will come into 
their areas). 

@ Prohibit establishment of a 
branch within a community in a 
county where a home bank is located. 

@ Make an exception for banks 
located in a community on a county 
line but provides branches must be 
limited to a radius of 15 miles and to 
be established in not more than two 
counties. A local single bank in a 
community could be converted into 
a branch by purchase or consolida- 
tion. 

Independents React 


The announcement by Mr. Vanden- 
berg was followed by statements from 
O. K. Johnson, Wisconsin director 
for the Independent Bankers Asso- 


ciation, and Carl Taylor, president 
of the IBA Wisconsin Division. 
Both promised “vigorous resistance” 
against any attempt to change the 
law which prohibits branching in 
Wisconsin. 

Mr. Johnson is president of the 
Whitefish Bay State Bank; Mr. Tay- 
lor is president of the Waukesha 
State Bank. They rallied independents 
for the legislative battle at a luncheon 
held in the Schroeder Hotel, Milwau- 
kee, January 26. The luncheon was 
held in connection with the Mid- 
winter Conference of the Wisconsin 
Bankers Association. 


Promise Fight 


Back in Illinois, the 33-member 
Council of Administration of the Illi- 
nois Bankers Association has warned 
that the branch banking move will 
get vigorous opposition. Illinois is 
one of 11 states prohibiting branch 
banking. The group voted to “active- 
ly support and implement” the Asso- 
ciation’s policy of opposition to 
branching, according to Howard F. 
Sammon, president. Mr. Sammon is 
president of the Forest Park National 
Bank in suburban Chicago. 

Representative Randolph claims, 
“Chicago clearly does not have enough 
banks to serve its population proper- 
ly. While New York, Los Angeles, De- 
troit and Philadelphia average one 
banking office to every 10,400 to 13,- 
400 citizens the city of Chicago can 
claim only one banking office for 


every 49,800 persons.” 


Pro-Branch Group 


Meanwhile, a committee of Chicago 
area bankers has been formed to fight 
for the Randolph proposal. It is the 
Chicago Area Bankers for Chicago 
Area Branch Banking. In announcing 
the organizing move, George R. 
Boyles, president, Merchants National 

(Continued on page 10) 
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HERE’S ROY WEST: 
GARDENER, DEER HUNTER-—BANKER 





Home to Roy is this half-acre in Northfield, Illinois, a suburb of Chicago. In the spring and summer, 
Roy claims to have a “green thumb”. In the winter, shoveling the sidewalk, Roy says he gets “icy 
thumb’’. These chores prove that he’s an assistant vice president at home, too. 


Like all American National’s correspondent bankers, Roy 
West is the kind of a guy we think you’ll enjoy dealing with. You'll find him 
sincere and likeable—a fully capable and experienced professional banker 
whom it’s a pleasure to know socially and rewarding to work with in business. 
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Roy calls himself the ‘‘worst bow-and-arrow deer hunter Love set. The West children like to play ping- 
in the U.S.A.’’. Although he’s been going deer hunting pong when the weather’s too bad to play out- 
for years, Roy has yet to make his first kill. Mary says side. Here Jennifer’s taking a hand to make 
Roy’s kind-hearted. Roy says he’s a poor shot. Jimmy _ sure that the distaff side of the family doesn’t 
says it’s a little bit of both. get clobbered by Jimmy, the family champ. 


Roy’s wife, Mary, and the three children—Jimmy, 12; Sheila, 10; and Jennifer, 3—make up the other 
four-fifths of the West household which also includes prize-winning collie, Apache (recently renamed 
‘Lassie’ by young Jennifer). Roy says that even though the men in the family are outnumbered, they 
usually make up for it at the dinner table on Sunday nights. 


American National Bank 


and Trust Company of Chicago 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION LA SALLE AT WASHINGTON « FRANKLIN 2-9200 





American National Bank is fully equipped to provide you with a complete investment service, speedy 
clearance of checks, safekeeping of securities, and integrated foreign department information. We 
will facilitate your transfer of funds, negotiate overline loans, supply you with complete and accurate 
credit information . . . advise you on public relations services and, of course, provide you with many 
unusual non-banking services. More and more banks look to American National for effective service 
with a minimum of red tape. We'd like you to look to us for this same kind of friendly cooperation. 
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CONGENIAL 
ASSISTANT 
AVAILABLE 





Terrific contacts ... tireless worker ...top references. Can assist 
financial institutions everywhere with my Christmas Clubs. 


Hundreds of financial institutions have found me and my Clubs 
good helpers. We bring people in to make payments. They 

discover your other services, and many become regular customers. 
They also tend to deposit part or all their Christmas money in 
savings accounts. Then, too, we build a mountain of good will for you. 


My best helper is Rand M¢Nally’s Club. It’s complete— 

with coupon books, checks, shopping and mailing lists, ad mats, 
promotional pieces and other supplies. Many are in beautiful 
4-color. With all this, your Club is sure to grow and prove profitable. 


Samples will convince you. 
Write today to: 

Rand MCNally & Company, 
Christmas Club Division, 

405 Park Avenue, New York 22, 
Box 7600, Chicago 80. 
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Bank in Chicago, said this new or- 
ganization is designed to provide a 
vehicle for many Chicago area bank- 
ers who recognize that Chicago is far 
and away the most underbanked ma- 
jor city in the country. 

For the first time since 1933 Demo- 
crats are in control of the Wisconsin 
assembly. Republicans control the 
senate. The new Democratic Gover- 
nor, Gaylord Nelson of Madison fa- 
vored limited branch banking in the 
1957 legislature when he was a state 
senator. 


Killed in 1957 


Democrats reportedly favor branch 
banking generally on the theory that 
it would bring the banks closer to 
the working class communities. The 
1957 legislature killed several branch 
banking bills, mostly because of a 
constitutional provision that all bank- 
ing measures must receive a two- 
thirds affirmative vote of all members 
elected. 


IBA Bankers 
Serve on lowa 


Study Group 


Five Iowa bankers, all members of 
the Independent Bankers Association, 
served on the Iowa Governor’s Com- 
mission on Economic and Social 
Trends which recently issued a far- 
reaching report on state conditions. 

The commission—better known as 
the Committee of 100—made an ex- 
haustive study of Iowa life. The re- 
port recommended broad changes in 
the state’s political, social and eco- 
nomic life. 

Bankers on the committee are Max 
von Schrader, president of the Union 
Bank and Trust Company of Ottum- 
wa; J. F. Kennedy, president of First 
National Bank in New Hampton; 
Louis W. Ross, president and E. L. 
Shockey, trust officer of the Council 
Bluffs Savings Bank and Ted J. Welch, 
executive vice president of Peoples 
Bank and Trust Company of Cedar 
Rapids. 

The committee is made up of 100 
prominent educators, business execu- 
tives, bankers, farmers and profes- 
sional persons from all parts of Iowa. 
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IBA Convention Hotel Is Brand New, But 
Has Decorations Keyed To Colonial History 


The Sheraton, a modern hotel that is 
literally a city within a city, describes 
convention headquarters for the In- 
dependent Bankers Association in 
Philadelphia April 27, 28 and 29. 

Even the statistics which must be 
used to describe the hotel are in- 
spiring: 

Initial cost $16 million, 1,000 
rooms in size and 22 stories high, 
the hotel occupies an entire city block 
at the northwest corner of Phila- 
delphia’s impressive Penn Center. 

The fireproof, completely air con- 
ditioned hotel is the latest word in 
modernity, with its interior beauty 
planned by a woman architect, Mrs. 
Mary M. Kennedy. She is second vice 
president, architecture and decorat- 
ing, Sheraton Corporation of Amer- 
ica. The firm owns 45 hotels in 
America and Canada. 


Colonial, Dutch Motif 


Philadelphia’s colonial heritage 
contributed to the theme of hotel 
decoration as did its Dutch country- 
side. An example is the murals, such 
as those by Lumen Winter in the 
Minute Chef restaurant, where the 
motifs are taken from Dutch frac- 
tures and dishes. 

Historic background of the City 
of Brotherly love is reflected in the 
Constitution room and the Independ- 
ence room. 

Famous early Americans whose 
names are associated with this city 
on the Delaware—names like William 
Penn and Benjamin Franklin—would 
find the Sheraton a challenge to their 
imaginations. It is built, on a solid 
rock base, over the railroad tracks 
of the suburban line of the Pennsyl- 
vania railroad. 


900-Car Garage 


Directly across the street from the 
hotel is a 900-car garage, operated 
by the Sheraton and connected to it 
by an underground concourse. There 
are three street entrances to the 
hotel’s main lobby. 

“Function,” or meeting rooms of 
the hotel are on the second and third 
floors, which are reached by eleva- 
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tor or moving stairs. The grand ball- 
room, where IBA general sessions 
and dinners will be held, is the 
largest in the city. The ballroom is 
located on the second floor as are 
two public dining rooms, a cocktail 
lounge and the Cafe Careme, a de 
luxe service room done in the French 
manner. 

Guest rooms are on the sixth 
through 21st floors. All rooms face 
the outside and lead off a center cor- 
ridor. All are decorated in a half 
dozen different variations of “modern 
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efficiency” furnishing and color 
schemes. The 22nd floor has luxury 
suites. 

IBA registrants will find on enter- 
ing the hotel that the lobby is deco- 
rated in golden-veined white Italian 
marble, with Venetian glass mosaic 
on the walls. Flooring is of sea green 
terrazzo, covered by rich carpeting. 
Main desk in the lobby is of black 
marble. 

Near the desk are six electronically 
controlled guest elevators. Numerous 
shops are located off the lobby. 








ONE OF THE SHERATON’S ATTRACTIVE STUDIO BEDROOMS 
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Che Bank of North Dakota 


Bismarck, CNorth | Dakota 


STATEMENT OF CONDITION 
DECEMBER 31, 1958 


RESOURCES 


Cas 6 Dus Fee DOES 36s er eieeGe re eels eae 
U8; Gomernment Becwviies. ooo isc be cts ce ese eece 
Obligations of Other Federal Agencies ................ 
imte e TESIRT OCUTTTIES i in ke es cece cesses 


Bills Receivable: 


Other Loans: Cortiticntes 05.60 oi eee ieee ves $ 881,378.46 
Oe gs ois y's's ytd ib algo b'6 BAR DRKD ORC WE be wD 2,504,059.04 
Farmers Home Administration Loans ............... 2,703,428.89 
Ws ae ae es oles Ses ap «6.0 dv aie boo 4,128,991.53 
ee ee oo aes Pek cae ecead tala nnebes 1.00 
I i ig, Ve ih 0 deo Wiaigs V 6b vib eo tieke es 1.00 
Real Estate Owned & Sold on Contract ............... 1.00 
AP dy Se ok eh a5 Veh e oalse eee eaunde’ 
LIABILITIES 


Deposits of State Funds & Treasurers of 
Political Sub-Divisions: 


TO ee ie ge Cake Ux kip OF Cabs CON RIOR EMO O $44,431,363.25 

I 55a has beh WA aD RPMS Bn CEN geo wa eelebians 58,286,918.99 
U.S. Treasury Tax & Loan Account ................06+ 237,627.17 
Other Deposits: 

SOI Suir ps oe RS 5 os Sao KV aK SO CRASS Dee hues 5,951,907.62 

NE te I oo ces ec Sv eRe ed Eee e ania ceeoswns 7,947,093.01 


IU = 65s has Rk eta aee os Seen ees 
Cashiers Checks, Certified Checks 


$ 10,998,101.74 
68,102,784.99 
14,482,281.25 
25,598,869.27 


10,217,857.92 


3.00 
$129,399,898.17 


$116,854,910.04 





John E. Davis, Chairman 








ME RIN TAMING 6 556 86 aS Vis Ree oe o's Fd b0 $ 44,463.53 
Unallocated Reserve for Loans & Investments ......... 2,142,981.02 
Reserve for Transfer to State Scholarship 

OUR dio co ik GA RH ose Oka eee eel 782,962.52 
Reserve for Interest on Time Deposits ................. 834,650.67 
Original Capital Investment ...............escceenees $ 2,000,000.00 
(RRR Ba ps BB ire harp Wl ie gO ear g s de a bie Gea earl eae 3,000,000.00 
Dae RS 55665545 os Kawa SE CaN RA 3,739,930.39 8,739,930.39 

APA As Dp ane TIO oo os vo cine bop hen eee ch bake $129,399,898.17 


(All Securities are carried at par value or cost whichever is lower.) 


This Bank is owned, operated and controlled by The State of 
North Dakota under the Supervision of the Industrial Commission. 


Industrial Commission 


Governor 


Leslie R. Burgum Alice Zoller 
Attorney General Secretary 


Theo. W. Sette 


Manager 


Buy "Dakota Maid” Glour 


Math Dahl 
Comm. of Agriculture & Labor 
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EXCHANGE OF LETTERS 
The Tax Equality Issue 


IBA President’s Challenge 


Lee P. Miller, President 
American Bankers Association 


New York, New York 
My dear Lee: 


I noted with interest an account of the recent con- 
ference between commercial bankers and mutual savings 
banks. 

I feel sure you read in the American Banker of last 
November 21 an account the address to the Savings & 
Loan League by its president, William Lyons, in which 
he stated positively there would be no compromise on 
the part of mutual savings banks on the matter of their 
present tax position. In light of Mr. Lyons’ adamant 
statement, I am wondering what can be gained by 
conferring with this group on the matter of tax equality. 

I believe both the mutual savings banks and the 
federal savings and loan associations have stated they 
would be willing to assist the commercial banks in se- 
curing a greater loss reserve. How much more ridiculous 
can they be? Of course they are perfectly willing to offer 
their services to commercial banks, as long as they are 
permitted to go merrily on their untaxed way. 

In Washington recently I had an opportunity to confer 
with Treasury Secretary Anderson. After talking to the 
secretary, I am more positive than ever the ABA is 
shooting at the moon in even suggesting a higher loss 
reserve for commercial banks. So strongly do I feel 
this to be true that I have directed the secretary of 
the IBA, which I head this year as president, to get out 





Editor’s Note: Savings and loans and mutual 
savings banks have been getting what amounts to 
a tax free ride because of a provision in the law 
permitting them to accumulate, as a reserve for 
bad debts, an amount equal to 12 per cent of their 
withdrawable accounts. For commercial banks, the 
average ceiling amount that may be accumulated in 
reserves for bad debts is 2.43 per cent of eligible 
loans. The Independent Bankers Association favors 
legislation to reduce the tax reserve for mutual 
institutions to 5 per cent, while the ABA apparently 
favors an increase in tax reserves for commercial 
banks. The IBA believes the ABA position is un- 
} realistic and unattainable. The disagreement on the 
basic approach to tax equality prompted the ex- 
change of letters printed here. 











a letter to our membership explaining our position. | 
am enclosing a copy of this letter herewith. 

The Independent Bankers Association would like to 
work with the ABA, since practically every single mem- 
ber of our organization is a member of the big associa- 
tion. | am sure by this time you must be conscious to 
some extent at least of the feeling of disappointment so 
many bankers have of the failure of the ABA to take a 
more realistic and positive position on the matter of 
tax equality. 

R. E. GORMLEY 
Vice President 
Georgia Savings Bank and Trust Company 
Atlanta, Georgia 





MT 


Reply by ABA’s Miller 


R. E. Gormley, Vice President 
Georgia Savings Bank and Trust Company 
Atlanta, Georgia 


Dear Emmett: 

Your letter of December 18th addressed to me at the 
American Bankers Association office in New York has 
been forwarded to me by Merle Selecman. I think it was 
very nice of you to write me, and I do want you to know 
that I, and the other officers of the staff of ABA, intend 
to exert all of our efforts in connection with the reserve 
for bad debts for commercial banks, for more uniformity 
in taxation, and for further adjustment of the FDIC 
assessment and the adjustment of legal reserves by the 
Federal Reserve. 
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Our committee has had meetings with the Savings 
Bank Committee in an effort to find an area of agree- 
ment. If we are successful, it will be a fine thing. If 
we are not, we at least will have made a genuine and 
sincere effort to accomplish our objectives. 

As you probably know, the ABA by action of the 
Administrative Committee, the Executive Council, and 
by resolution of the convention is committed to a specific 
policy of tax uniformity and we propose to pursue that 
policy with all of the vigor at our command. 

You will undoubtedly be advised from time to time 
as to the progress being made and, in the meantime, | 
think the independent bankers should throw their sup- 
port to the ABA in an effort to accomplish these ob- 
jectives. 

LEE P. MILLER 
President 
Citizens Fidelity Bank and Trust Company 
Louisville, Kentucky 
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Bank Is More Than Just A Building,’ 
Constructed With People in Mind 


A bank is more than just a build- 
ing and a set of books—more than 
just a business geared to profit mak- 
ing. A bank is people, those who 
work in it and those who are its 
customers. 

This is the belief of Louis E. Nel- 
son, president of the First National 
Bank of May- 
wood, Illinois. 
Mr. Nelson and 
officers of First 
National kept 
this in mind 
when they plan- 
ned and built a 
new home for 
their institution. 
Mr. Nelson ex- 
plains, “Fifty years ago, the best way 
to get a man’s faith was to awe him. 
And well do I remember the awesome 
bank of my youth. I was scared to go 
in. But I knew that a place so chill 
and still must surely be safe. 





MR. NELSON 


Won by Friendliness 


“Images change. Today’s man is 
not awed easily—though he is easily 
set against anything or anybody 
‘stuffy’. Today’s man is won over by 
friendliness, by people and places 
who make him feel important and at 
home. 

“This is the feeling we at First 
National try to convey. 

“Starting with our building— 

“When First National was founded 
in 1946, the only quarters we could 
rent were ‘regular’ banking rooms, 
built in the 1920’s—tall, vaulted ceil- 
ings, cold, drafty rooms with an over 
all pervading sense of chill. Our bank 
was well-situated on a busy corner. 
But the corner was so busy that 
those who do their banking by car 
could find no place to park and often 
as not drove by. 


Bank’s Aims 


“When the bank decided to build 
its own home, a little over three 
years ago, its aims were simple. We 
wanted it easily accessible to a mo- 
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bile public. We wanted a spacious 
bank, one that was functional but 
with warmth and light and one with 
color. The site, not surprisingly, 
turned out to be a tract of land 
slightly outside the main section of 
town, though still on one of the main 
streets.” 

Mr. Nelson continues, “With the 
counsel of Alvin C. Vogel, vice presi- 
dent of the Central National Bank of 
Chicago, we found the architectural 
firm of Greenberg and Finfer of Chi- 
cago. They had never built a bank 
before. But they had built some hand- 
some, functional examples of modern 
architecture—ranch homes, factories, 
hotels, motels and offices. They im- 
pressed with their ability of relating 
people to buildings. 


Each Step Planned 


“They were willing to try a bank— 
so we gambled on their fresh ap- 
proach which, with our hard-earned 
experience, resulted in a ‘bank that 
works,’ 

“Every step of the building, both 
inside and out, was planned on pa- 
per, then discussed and argued. The 
result is that now, when I open a new 
account and ask the routine question, 
‘why did you happen to choose First 


National?,’ the answer much of the 
time is ‘I just liked the looks of the 
place.’ 

“The Chicago chapter of the Amer- 
ican Institute of Architects and the 
Chicago Association of Commerce 
and Industry ‘liked the looks of the 
place,’ too, and awarded it a citation 
of merit in 1957. 


Steel, Brick, Glass 


“Overall construction material con- 
sists of steel, brick and glass, topped 
on the inside by an illuminated ceil- 
ing over a terrazzo floor. 

“We have one vast banking floor, 
unbroken by any posts or even hang- 
ing light fixtures. The light, well 
diffused and without glare, comes 
from the ceiling.” 

Glass, says Mr. Nelson, is an in- 
tegral part of the bank’s design. 
“Glass brings the world in to us and 
us out to the world. People can look 
in and see that we are hard-working, 
busy people like themselves . 

“Downstairs is a large recreation 
room which is being used by a 
number of organizations.” The May- 
wood Garden Club uses it twice a 
month, the Twentieth Century Club 
makes use of it every week and the 


(Continued on page 20) 





SIMPLICITY OF LINE and the feeling of spaciousness are marks of the First 
National Bank of Maywood, Illinois, shown above. Overall construction material 
is steel, brick and glass, the latter reaching from ground to roof. The result is 
a building that wins some new customers who “liked the looks of the place.” 
Louis E. Nelson, president, says the bank has “one vast banking floor, unbroken 
by posts or hanging light fixtures.” Furnishings of the bank are-simple. 
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Since 1858 


Kentucky's 
Leading Bank 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
February 1959 


RESOURCES 


Conk end Due from Cain 6.0 as ee i ek ei ee 
U.S. Gevernmond Semnee oo ook cack bcc lowers ccna 
Federal Reserve Bank Stock oo. 66.0 ccc decaehivevceses 
Citar Bonds end Gecles a5 ik Nis ren eh ee ee ie een 
toes’ Gna DieeeunNe: bos Fons ek Cee hoc arch weds wae ea eee 
Interest Earned but not Collected ...............cc cece eeeee 
Furniture and Fixtures (All Offices) ..............0ccceceees 
Wear hea oe SE eee eto vik he a a ne eR 
Customers Liability—Letters of Credit ............... ccc ewes 
Cite Ranta oo. os BSR Si oa es RE es 


CONDENSED STATEMENT 


DECEMBER 31, 1958 


Se Sey rere Pere fr errere ee ete pede 
Dividend Payment January 2, 1959 ........... 2. cece eee e eee 
Reserves—Taxes, Interest and Expenses ................2.005- 
Interest Collected but not Earned ............ 000 c cee ec eeees 
Laitre te COMtNY ISSUGEE son cass Cc ccs coctaceubewebacd eens 


Capital Funds: 
MT IS 5 isin. + Kis eee Ch need $ 5,000,000.00 
DN ete cekrske vei heead akan cba chee 10,000,000.00 
Unawited PreOe 5... RS 2,620,469.91 


Our Trust Department holds substantially more than one quarter billion dollars in 
Personal Trust Properties which are not included in this statement. 


CITIZENS 
FIDELITY 


BANK & TRUST CO. 


$ 92,912,460.48 









74,128,952.84 
450,000.00 
9,491 859.14 
105,639,608.92 
698,154.69 
1.00 

1.00 
1,825,208.74 
14,339.89 


$285, 160,586.70 





















17,620,469.91 
$285, 160,586.70 
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Membership Roster of IBA 
Up 135 to New Record 


One hundred and thirty-five banks 
in 32 states are the newest members 
of the Independent Bankers Associa- 
tion, it is announced by Ben DuBois, 
Sauk Centre, Minnesota, IBA secre- 
tary. The additions pushed IBA mem- 
bership to a new alltime high, Mr. 
DuBois said. New member banks are: 


ALABAMA 
Bay Minette, Baldwin County Bank 
Bay Minette, First National Bank 
Fairhope, The Bank of Fairhope 
Geneva, The American Bank 
Wetumpka, The Citizens Bank 

ARKANSAS 
Russellville, Peoples Exchange 

Bank 

COLORADO 
Berthoud, Berthoud National Bank 
Holyoke, First National Bank 
Kiowa, The Kiowa State Bank 
Littleton, Arapahoe County Bank 


Pagosa Springs, The Citizens Bank 


CONNECTICUT 
Deep River, The Deep River 
National Bank 


FLORIDA 
Deerfield Beach, Deerfield Beach 
Bank 
New Smyrna Beach, Bank of 
Smyrna 
Pensacola, Pensacola Loan & 
Savings Bank 


GEORGIA 
Douglas, The Commercial Bank 
Eatonton, The Peoples Bank 
Forest Park, Bank of Forest Park 
Milledgeville, Exchange Bank of 
Milledgeville 
Sardis, Bank of Sardis 


ILLINOIS 
Antioch, State Bank of Antioch 
Ashton, The Ashton Bank 


Berwyn, The Berwyn National 
Bank 
Effingham, Effingham State Bank 
Elgin, Union National Bank & 
Trust Company 
Iuka, The Iuka State Bank 
Ivesdale, The First National Bank 
Melrose Park, Bank of Broadway 
Newman, First State Bank 
Polo, The Polo National Bank 
Rock Falls, Rock Falls National 
Bank 
Rockford, City National Bank 
of Rockford 
Staunton, First National Bank 
Tiskilwa, Tiskilwa State Bank 


INDIANA 
Fowler, Fowler State Bank 
Hammond, The Calumet National 
Bank 
Liberty, Union County National 
Bank 


A Banker's Bank 


Specializing 
in 
Correspondent Service 





We Are St. Louis Correspondent For More Than 650 Banks 





“ Just across the river from St. Louis” 


NATIONAL STOCK YARDS NATIONAL BANK 
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OF NATIONAL CITY 


NATIONAL STOCK YARDS, ILLINOIS 


“A RESERVE CITY” 


Member Federal Deposit Insurance Corporation 
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New Albany, Mutual Trust & 
Deposit Company 


IOWA 

Albia, First lowa State Bank 

Clermont, Farmers Savings Bank 

Earlville, The State Bank of 
Earlville 

Fort Madison, Lee County Savings 
Bank 

Grafton, Farmers State Bank 

Mingo, Mingo Trust & Savings 
Bank 

Rowley, Rowley Savings Bank 

Yale, Farmers State Bank 


KANSAS 

Augusta, The Prairie State Bank 

Garnett, Garnett State Savings 
Bank 

Hepler, The Hepler State Bank 

Morland, The Citizens State Bank 

Pomona, The Citizens State Bank 
of Pomona 

Smith Center, The Smith County 
State Bank 


KENTUCKY 
Kevil, The Kevil Bank 


LOUISIANA 

Franklin, Commercial Bank & 
Trust Company 

Jeanerette, The First National 
Bank 

Jonesboro, The Jackson Parish 
Bank 

Kenner, Merchants Trust & 
Savings Bank 

Lake Providence, The Lake 
Providence Bank 


Montgomery, Bank of Montgomery 


MASSACHUSETTS 
Lowell, Union National Bank of 
Lowell 


MICHIGAN 
Linwood, State Bank of Linwood 


MINNESOTA 

Austin, Sterling State Bank 

Cold Spring, The First National 
Bank 

Eyota, Farmers State Bank 

Northrop, Northrop Peoples State 
Bank 

Park Rapids, State Bank of 
Park Rapids 

Red Wing, The Goodhue County 
National Bank 

Vergas, Vergas State Bank 


MISSISSIPPI 
Crystal Springs, Truckers 
Exchange Bank 
Natchez, Britton & Koontz 
National Bank 
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You won't find it in the dictionary... 
or at any other bank 


You'll find it only at Union Bank, where Money Engineering was 
conceived and developed. To our correspondents throughout the 
world, Money Engineering means speed of transit service calcu- 
lated in minutes, not miles. Discover how Money Engineering can 
bring new efficiency to the clearing of your Southern California 
transit items. Call, write or wire today. 


LOS ANGELES 

Eighth & Hill Streets 

MAdison 6-8441 

Teletype LA 501+* Bank Wire SLUN 





MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION AND FEDERAL RESERVE SYSTEM 
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MISSOURI 

Billings, Bank of Billings 

Eldon, Bank of Eldon 

LaGrange, Farmers & Merchants 
Bank of LaGrange 

Lawson, Lawson Bank 

Middletown, Bank of Middletown 

Noel, State Bank of Noel 

Paris, Paris Savings Bank 

St. Joseph, American National 
Bank 

Urbana, Bank of Urbana 

Vienna, The Maries County Bank 


NEBRASKA 
Carleton, Citizens State Bank 
St. Paul, St. Paul National Bank 


NEW HAMPSHIRE 
Dover, Merchants National Bank 
Milford, The Souhegan National 
Bank 


NEW JERSEY 
Audubon, Audubon National Bank 
Phillipsburg, The Second National 
Bank 


NEW YORK 
Buffalo, Lincoln National Bank 
Cattaraugus, Bank of Cattaraugus 
Geneseo, Genesee Valley National 
Bank & Trust Company 


Locust Valley, Matinecock Bank 

Minoa, First National Bank of 
Minoa 

Rockville Centre, Bank of 
Rockville Centre Trust Company 


NORTH CAROLINA ’ 
Broadway, Central Bank & Trust 
Company 
Jackson, The Bank of Northampton 


NORTH DAKOTA 
Powers Lake, Liberty State Bank 


OHIO 

Defiance, The State Bank & 
Trust Company 

Greenville, Greenville National 
Bank 

Liberty Center, The Liberty State 
Savings Bank 

Middlefield, The Middlefield 
Banking Company 

Montpelier, National Bank of 
Montpelier 

St. Paris, The First Central 
National Bank 

Troy, The Troy Citizens Bank 


OKLAHOMA 
Eufaula, Farmers & Merchants 
Bank 
Helena, Helena National Bank 





Oklahoma City, Central State Bank 
Thomas, American State Bank 
Tulsa, Brookside State Bank 


PENNSYLVANIA 
Girard, The Girard Battles 
National Bank 
Jenkintown, Jenkintown Bank and 
Trust Company 
Pittsburgh, Sheraden Bank 
Ridgway, Ridgway National Bank 


SOUTH CAROLINA 
Ridgeway, Bank of Ridgeway 
Seneca, Oconee County Bank 
Trenton, The Bank of Trenton 


TENNESSEE 
Athens, Citizens National Bank 
Middleton, Bank of Middleton 
Newbern, The Newbern State Bank 


TEXAS 

Clarksville, Red River National 
Bank 

Hedley, Security State Bank 

Hooks, The Bowie County State 
Bank 

Kyle, The Citizens State Bank 

Marble Falls, Home State Bank 

Richardson, The Citizens State 
Bank 

(Continued on page 20) 
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JS 


Center of American manufacturing, trade and 





transportation, Chicago is an “atomic plant” 
of commercial energy. Choosing the right 


La folle 


Chicago correspondent . . . the one that can 
and will give you the most help in the most 
ways ... is vitally important to your bank. 


Besides the usual, expected facilities, 


La Salle National Bank offers its correspond- 


.--a@ dynamic bank 
in a dynamic city 


ents an experienced helping hand with the 
problems of automation and electronic bank 
operations, staff training, advertising, and 


business development programs. We will wel- 
come the opportunity to discuss your bank’s 


rz La fille 


NATIONAL BANK 


Field Building © 1355S. LaSalle St. © Chicago 90 


COMPLETE TRUST SERVICES * MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Ollie Atkins 


GEORGE W. RIGGS, 


Treasurer, Lincoln National Monument Association... 


+. Was the name of an account on the 
ledgers of Riggs & Company from 1865 
to 1868, in which funds were collected 
to erect the first Lincoln statue in the 
District of Columbia. 


The monument, above, stands today 
near its original site in Judiciary Park. 
The work of a local artist, Lot Flannery, it 
was unveiled on April 15,1868, the third 


anniversary of Lincoln's assassination. 


We take pride in recalling that our 
co-founder was a leader in this early 
Lincoln memorial association, honoring 
the great president who was himself a 
customer of this bank during his entire 
incumbency in the White House. 


With Americans everywhere we join 


in observing this year the 150th anniver- 


sary of the birth of Abraham Lincoln. 


The RIGGS NATIONAL BANK 


of WASHINGTON, D.C, 
FOUNDED 1836 * LARGEST BANK IN THE NATION'S CAPITAL 


Member Federal Deposit Insurance Corporation * 


Member Federal Reserve System 





‘Bank Is More 
Than Just 
A Building’ 


(Continued from page 14) 


Westlake Hospital Guild meets there 
once a month. Besides well-appointed 
rest rooms there is a miniature golf 
driving range, regularly used by 
some of our customers, and a fully- 
equipped electric kitchen. 


No Disturbance 


“The building was planned so that 
the stairs leading down to the recrea- 
tion area are reached without going 
through the bank proper. Thus, com- 
munity meetings do not disturb bank 
operations.” Mr. Nelson says he be- 
lieves the meetings do much to ce- 
ment relations between the bank and 
community. And he urges every mem- 
ber of the staff to take a leading part 
in community life. 

The bank president himself for 18 
years was a member of the May- 
wood school board. Also, he has 
served in local government from pre- 
cinct captain to county treasurer. He 
organized Junior Achievement in 
Proviso and Layden townships. There 
are now 12 Junior Achievement com- 
panies with 24 expected in operation 
this year. 


Public Relations 


Bank officers, too, are engaged in 
public life. Adds Mr. Nelson, “All of 
this community activity is, of course, 
a satisfaction—and, as far as I am 
concerned, it also is our ‘public re- 
lations program’.” 

He says, “our records indicate that 
we have succeeded in getting May- 
wood’s confidence. We have 10,000 
accounts in a community of 30,000 
persons . . . Of course we hope to 
expand as fast as our community 
will allow. And, physically our bank 
is built for expansion. As a first 
move, we can use the basement for 
bookkeeping, leaving the main floor 
free for banking. 

“After that we can break through 
the northern wall and build onto the 
lot which we already own . . . to 
expand we need more customers. And 
we also are working to get them.. .” 
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“It’s for you, mom. Somebody wants 
to know if he can talk to pop!” 


Health Care 
Plans Cover 


121 Million 


Health insurance in the United 
States expanded on many levels in 
1958 and by the end of the year it 
was estimated that 121 million Amer- 
icans were covered. 

The Health Insurance Institute of 
New York reports that a steady 
growth has been maintained over the 
last 20 years and some 70 per cent 
of the nation’s people now have 
health insurance, protecting them 
against the cost of hospital and doc- 
tor bills through risk programs, 


New Record 


Says the Institute, “despite the gen- 
eral adjustment that took place in the 
national economy,” a new record was 
reached when an estimated $4.8 bil- 
lion in health care benefits were paid 
by all insuring organizations during 
1958 for accident and sickness ben- 
efits. Benefit payments in 1957 were 
$4.2 billion. 

Growth in the number of persons 
covered by insurance company poli- 
cies continued on most levels during 
the past year, the Institute found. Re- 
ports from 700 firms handling health 
insurance in the U. S. show that the 
number of persons covered for major 
medical expenses rose from 13.3 mil- 
lion to 16.5 million. 

It was also noted that of the estimat- 
ed 121 million persons protected by all 
insuring companies against hospital 
expenses, some 70.1 million were cov- 
ered under insurance company poli- 
cies. A U. S. Department of Health 
report also notes that the number of 
older persons with health insurance 
was gaining faster than the senior 
citizen population. 





IBA Membership 
Roster Up 135 
To New Record 


(Continued from page 18) 


Silverton, First State Bank 
Vernon, The First State Bank 


VIRGINIA 
Alexandria, Alexandria National 
Bank 
Fredericksburg, The National 
Bank of Fredericksburg 


WEST VIRGINIA 
Parkersburg, The Parkersburg 
National Bank 


WISCONSIN 

Columbus, The First National 
Bank 

Elcho, State Bank of Elcho 

Fox Lake, State Bank of Fox Lake 

Green Bay, Preble State Bank 

Larsen, The Farmers State Bank 

Little Rock, Worthen Bank & 
Trust Company 

Richland Center, Wisconsin 


Bank Personnel 
Clearing House 
ls Organized 


Bank Personnel Clearing House, 
an employment agency for bankers, 
has been organized in Chicago. The 
agency will give service to banks 
seeking to fill positions or to persons 
wanting to file application for bank 
jobs. 

Officers are Herbert W. Rumsfeld, 
president, and Vernon S. Hoesch, vice 
president. For 25 years Mr. Rums- 
feld was with Johanna Western Mills 
Company, Inc., of Chicago, as di- 
rector and general superintendent for 
a number of years. He is chairman 
of the board of the Bank of Naper- 
ville, Illinois. 

Mr. Hoesch has been in the bank- 
ing field for the past 10 years and 
now is vice president and cashier as 
well as director of the Bank of Naper- 
ville. Before that he was associated 
with the Illinois Bankers Association 
in Chicago. 

National contacts are maintained 
by Bank Personnel which, officers 
say, specializes in locating positions 
for executives outside their imme- 
diate areas. 
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Court Voids Michigan 
National's Stock Grab 


A Michigan circuit court judge has 
ruled in favor of Peoples Savings 
Bank of Port Huron which brought 
suit charging Michigan National Bank 
of Lansing conspired to acquire its 
assets and bring about its liquidation. 
Peoples had asked for more than 
$1 million damages in the suit. 

Judge Timothy C. Quinn, Caro, 
Michigan, ruled that the Lansing 
bank schemed indirectly to bring 
about the liquidation. He ordered 
that a receiver be appointed, subject 
to court approval, to sell Peoples 
Bank stock now owned by the Lan- 
sing bank and to see that the transfer 
of the stock is made to “buyer or 
buyers.” 

Though Peoples Savings and a 
Michigan National branch are the 
only banks in Port Huron, the judge 
ruled that no monopoly would have 
been created as a result of the pur- 
chase. The city has a population of 
more than 35,000. 


‘Unlawful Means’ 


Judge Quinn said, however, that 
the means by which Peoples’ stock 
had been purchased was unlawful. 
He declared that Michigan National 
attempted to circumvent the true ap- 
plication of provisions of the Finan- 
cial Institutions Act with respect to 
voluntary liquidation and sale of as- 
sets. 

The decision traced actions of 
Michigan National, defendant in the 
action, back to July 5, 1956 when, it 
was alleged, a “scheme or agreement” 
was made to accomplish indirectly 
what Michigan National could not do 
directly on the open market—acquire 
control of Peoples Bank. 

Peoples Savings Bank had charged 
that Michigan National, through 
Leonard O. Zick, Holland, Michigan, 
bought stock from Myron E. Ogden, 
retiring president of Peoples. The 
stock then was sold, it was alleged, 
to the employes profit-sharing trust 
fund of Michigan National. 

A short time later Michigan Na- 
tional announced plans to merge the 
bank and to close Peoples. Directors 
of Peoples filed suit, contending that 
Michigan National was violating state 
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banking laws by conspiring to pur- 
chase Peoples. They also charged 
monopoly violation and contended 
that their bank lost business after the 
merger was announced. 

The judge ruled the record does 
not establish any loss of good will 
and reputation and no damage will be 
allowed on those counts. He also 
ruled none of the wrongdoers should 
be entitled to profit from their wrongs. 
He ordered Mr. Zick to repay his sal- 
ary while president of Peoples in the 
amount of $2,056 and said that the 
employes trust fund of Michigan Na- 
tional is not entitled to receive divi- 
dends on the plaintiff's stock. 

The court ordered an injunction 
on Michigan National, restraining it 
from voting Peoples’ stock, from 
transferring, encumbering or in any 
way changing the existing status of 
the stock, and ordered the defendant 
to transfer the stock to the receiver. 





CLASSIFIED ADS 


BANK CONTROLLER 


Large Southwestern Bank. Must be willing 
to accept heavy responsibility in aggressive, 
fast-growing bank. Bank experience in cost 
accounting, budgeting, IBM machine applica- 
tions, and work standards helpful, but not 
necessary. C.P.A. preferred. Send complete 
resume, including picture and present salary. 
Write Box #431, c/o Independent Bankers 
Association, Sauk Centre, Minnesota. 











OPENINGS FOR BANK OFFICERS 


Our firm has contracts with banks throughout 
the United States. If you are interested in 
changing location, send for an application. 
(No placement fee for applicants.) Strictest 
confidence will be maintained. 

BANK PERSONNEL CLEARING HOUSE 
Box 1662 
Chicago 90, Illinois 


BANK WANTED 


Experienced banker is interested in pur- 
chasing control in bank with footings of 2 
to 3 million dollars with insurance department. 
All information held in strict confidence. Write 
Box #821, c/o The INDEPENDENT BANKER, 
Sauk Centre, Minnesota. 





CAPACITY 


Our concept of capacity takes into 
consideration balance, flexibility, 
mobility, and size. We are not 
satisfied to install facilities that 
guarantee enlarged output on some 
one particular operation, such as 
typesetting, for example, unless we 
expand the whole production line 
to maintain balance. We never buy 
a single large volume unit but pre- 
fer a number of small units in order 
to preserve flexibility. We look 
upon our nine plants as uniform, 
streamlined manufacturing units 
that insure mobility in the event we 
over-tax the facilities in any one 

lant. And, as for size itself, we 
am as big as we need to be. 


With mechanized check handlin 

— up momentum and with 
more banks switching to account 
numbering, involving at times large 
volume orders for imprinted checks, 
we think capacity is something 
which should be continuously re- 
appraised. We do not “view with 
alarm” the ability of check printers 
to handle the expanded volume of 































check imprinting resulting from 
wide adoption of mechanization, 
but nevertheless we are conscious 
of the need to be prepared for peak 
loads anywhere. If they occur, we 
will spread them out thin among our 
nine plants and in that way meet de- 
livery deadlines without interfering 
with our day-to-day production. 


As a matter of fact, we probably 
have been getting menanilh for this 
expansion for the past twenty years. 
Cecvede, we didn’t know we were 
preparing for the specific check han- 
dling program as we know it today, 
but we did know that checking 
accounts were growing four times as 
fast as population and it wasn’t hard 
to interpret this growth in terms of 
check handling problems. Our publi- 
cation advertising in the early forties 
was much the same as it is eer. 
and our growth in capacity is simply 
the result of living with progress. So 
if you have a lot of little imprinted 
check orders that require fast, accu- 
rate processing, we here at DeLuxe 
are ready to do the job for you. 








Manufacturing Plants at: 
CLIFTON. PAOLI, CLEVELAND, INDIANAPOLIS, CHICAGO, 
KANSAS CITY. ST. PAUL, DALLAS. CHATSWORTH 
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WITH 








THE EDITOR 


IT WAS at a social event not lacking in products of the 
distiller’s skill that we met this banker who was a charac- 
ter. The evening was young and both 
of us had just arrived, so the words 
were his, not alcohol’s. After learning 
of our connection with this magazine 
and the Independent Bankers Asso- 
ciation, our newly met banker-ac- 
quaintance addressed us thus, “You 
know, Bell, most bankers should have 
been tinsmiths.” This was a shocker 
bi for which we were completely un- 

MR. BELL prepared. The remark left us com- 
pletely puzzled, too, so rather than attempting a reply, 
we looked thoughtful and waited. 

Clarification was not long in coming. The remark, 
subsequent conversation developed, was this banker’s 
way of saying that people in banking lack courage in 
dealing with agencies of government. We don’t know 
how tinsmiths rate in this department, but presume our 
conversational companion did. 

Finally, there were specifies. This banker said 
he knew many of his contemporaries who had let 
themselves be “pushed around” by supervisory 
agencies, even though the bankers knew “they 
were in the right.” Said this banker, “I’m not the 
kind to be pushed around. 

Once, he said, he was having trouble with the FDIC 
over loans he knew were good but which the examiners 
challenged. The examiners also had adopted what seemed 
to be harrying tactics, dropping around every three 
months to make an examination. 

Our forthright friend tired of this, packed his bag 
and went to Washington. There was a session with top 
FDIC officials and a review of his file, which, he said, 
“was thicker than a Sears catalog.” Apparently the visit 
was a success, for 15 months passed before the FDIC 
examiners put in an appearance again. 

“If you’re right, fight,” was the advice of this banker 
on relations with supervisory officials. This sounds like 
good general counsel for everyone. 

THE BANKER’S STORY reminded us of the trouble a high- 
ly respected public official once was having with a 
newspaper. The public official, a true gentleman, was 
repeatedly libeled in the columns of a fly-by-night news- 
paper. 

A letter of complaint and threat of a libel suit addressed 
to the editor would be published—and the libel repeated. 
There would have been no point to a suit, for the publisher 
had no assets and to have sued him actually would have 
enhanced his tattered reputation. 

Since we, too, were in the news business at that time, 
the public official asked what we would do under the 
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By HOWARD BELL 


circumstances. Our advice was, “Go see this man, thump 
his desk firmly, look him in the eye and tell him to 
‘cut it out.” This was done. Thereafter, all mention of 
the public official ceased in that particular newspaper. - 

Never underestimate the effectiveness of a direct 
and vigorous complaint. 


* kK * 


ADVANCING YEARS 
Middle age is when you still have the old spark, but 
it takes more puffing. 


*  * 


THIS IS the time of year when we receive hundreds of 
year end statements of condition from banks. We believe 
a feature of one in particular will be of interest and 
value to all bankers. 

S. J. Kryzsko, president of the Winona National and 
Savings Bank, included a message about the importance 
of a strong capital account in his bank’s published state- 
ment of condition. He wrote: 

“Important figures in this statement to which we 
point with special pride are titled ‘Capital Stock and 
Surplus’—totaling $1 million. Why do we draw this to 
your attention? What is its significance? Since we re- 
cently raised our capital stock from $200,000 to $400,000, 
it may be timely to outline the meaning of the capital 
stock and surplus figure, and its benefits, to the public. 

“We feel that the $1 million capital and surplus of 
Winona National and Savings Bank serves the public in 
three important ways. 

“First, by doubling our capital stock we have substan- 
tially increased our lending limit. We may now offer 
larger loans to individuals and business, In an expanding 
economy, more people need more money to grow. We 
are now in a better position to contribute to that growth. 

“Second, a larger amount of money stands behind the 
deposits at Winona National and Savings Bank. Our 
depositors now enjoy even greater safety and security 
for their funds. 

“Third, our decision to double our capital stock re- 
affirms our confidence in our hometown. We are certain 
that Winona is entering into a new era of progress. All 
of us at the bank are ready and anxious to participate 
in that progress.” 

GEORGE P. CADY, president of the Farmers State Bank, 
Mellette, South Dakota, again included in his report the 
month-by-month report of rainfall for the years 1931 
through 1958. A new wrinkle this year was inclusion of 
a reprint of a newspaper story about his bank. The story 
told of the bank’s remodeling during the past year and 
highlighted history of the institution since its founding 
53 years ago. Mr. Cady says one Mellette resident made 
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this comment to him after the remodeling was finished: 
“It looks like your bank is going to be around for a 
while; you must think the country’s OK.” 


*  * 


DOLLAR DEARTH 
Want to know the only thing wrong with the dollar 
that used to buy twice as much? You didn’t have it! 


eo 


NEXT TIME you wonder why tax rates are so steep, 
consider this fact: only six out of every 10 dollars in 
U.S. personal income is subject to federal taxes. De- 
ductions, exemptions and other special features permit 
the remaining $4 to escape the burden of income taxes, 
according to an article in the Michigan Business Review. 

The author of the piece is Paul F. Icerman, Ann Arbor 
public accountant and lecturer in the University of 
Michigan School of Business Administration. He says 
lower tax rates won’t be possible unless the nation’s 
tax base is broadened to include a higher proportion of 
its total income. He writes: 

“If all provisions granting tax relief applied to 
all taxpayers in such a fashion as to bring about a 
uniform reduction, no one could complain about 
our present system. Unfortunately, this is not the 
case. Each group that secures special treatment 
is followed by another, whose case is furthered 
by the group which has gone before.” 


* & * 


HARD FACT 
It’s impossible to convince most women that a bargain 
costs money. 


* ok * 


PUBLICLY at any rate, America’s big automobile manu- 
facturers profess to look down their noses at small, 
imported cars. This prompted Herb Leggett, economist 
for Valley National Bank in Phoenix, Arizona, to write 
this comment in a recent issue of Arizona Progress. Re- 
ferring to the Phoenix Auto Show, he observed: 

“The main centers of distraction were the foreign car 
exhibits, due no doubt to the publicity they have been 
getting. For example, the special supplement of the Ari- 
zona Republic announcing the auto show carried almost 
as much foreign car advertising as domestic. The actual 
score was 13.7 pages devoted to American cars versus 
11.2 pages for imports. 

“If Detroit continues to pooh-pooh the latter, they are 
whistling in the identical graveyard where the buggy 
manufacturers are buried.” 


* x 


SO HELP ME! 
The difference between Gossip and Truth is whether 
you hear it or tell it. 


* Kk * 


HARRY HARDING of Pleasanton, California, widely known 
as one of independent banking’s most articulate spokes- 
men, is something of a prophet, too. 

When testifying at a Federal Reserve Board hearing 
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against the now-in-process merger of First Western Bank 
and Trust Co., San Francisco, with California Bank of Los 
Angeles, Mr. Harding said that permitting the banks to 
merge would trigger other merger moves. 

He was so right, for even before completion of the 
first merger, another is in the talking stage. Latest con- 
solidation talk is between brass of the American Trust 
Company and Wells Fargo. Both banks have main offices 
in San Francisco. American has 98 branches in northern 
California; Wells Fargo has 10 in the San Francisco 
area. Combined resources of the two institutions total 
about $2.5 billion. 


* Kk * 


INFLATION HITS EVERYTHING 
The trouble with antique shops is that their prices are 
so modern. 


* ok * 


TWO AND A HALF YEARS AGO we traded in a 1950 car 
on a 1956 model. The dealer allowed us $760 on the 
old car, then sold it for $275. Imagine our surprise the 
other day when we went shopping for a used car and 
found that the price of the same 1950 model was at the 
same level—or sometimes even higher—today. Dealers 
tell us the prices of old cars have firmed up because of 
the growing demand for “the second car.” 

The personal experience makes more meaningful the 
statistics from the National Industrial Conference Board. 
The NICB reports that while only 4 per cent of U.S. 
families owned two or more cars in 1952, this proportion 
had risen to 10 per cent by last year. Almost one-fourth 
of all families with incomes between $7,500 and $10,000 


own two Cars. 


* kK * 


QUEST FOR PERFECTION 

“I want to exchange these snakeskin pumps,” a woman 
in a crowded shoe store told a clerk, “They're imperfect 
—see those scratches?” The clerk agreed there were some 
tiny scratches and brought out another pair. The woman 
examined them carefully and observed, “These are 
marred, too.” And so on through eight pairs. “They're 
all imperfect,” the customer said as she tossed down the 
last pair. “Lady,” observed the weary salesman, “I’m not 
perfect, you’re not perfect. How can you expect a snake 
to be perfect?” 


* K * 


BRIEFLY NOTED—Phony price-cutting, often based 
on a faked “manufacturer’s list price,” is one of the 
fastest spreading evils in U.S. merchandising, according 
to TIME magazine. Even old established merchants are 
resorting to price trickery today in an effort to keep up 
with discount houses, the magazine says. The practice 
is worst on sales of refrigerators, stoves, television sets, 
mattresses and other household goods. . . . The U.S. 
population has passed the 175 million mark, up about 
3 million during the past year, but the rate of in- 
crease likely will slow because of the recession. It’s ex- 
pected the full impact of peak unemployment in 1958 
will show up in a lower birth rate this year. There were 
85,000 fewer marriages last year, too. 
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Big Families 
Dominate 
Census Gain 


The increasing size of American 
families is a dominant factor in the 
continuing population growth of the 
United States, according to a study 
of the U. S. Bureau of Census figures. 
The study covers the composition of 
American families over the last 10 
years. 

It reveals that families with two 
or more children under 18 living at 
home made up more than four of 
every five of the total increase in the 
number of families between the 
spring of 1948 and March of 1958. 


Greatest Growth 


Also, families with three or more 
children showed a greater growth in 
both number and proportion during 
the period than all the other families 
put together. The trend means that 
the larger family now represents an 
appreciably greater percentage of the 
nation’s family structure than was 
the case a decade ago. 

The changing family pattern has 
had, says the report, a significant im- 
pact on the economy in the market 
for all kinds of products. For in- 
stance, there has been a big upturn 
in the demand for larger homes. 

There also has been a greater de- 
mand for goods and services, a great- 
er emphasis on savings and a need 
for more protection for the bread- 
winner who must meet increased fam- 
ily responsibilities. 


Total Families Gain 


The bureau reports that the total 
number of families is up from 37.3 
million in 1948 to 43.7 million in 
March of last year, a rise of 6.4 mil- 
lion or 17 per cent. The number of 
families with no children under 18 
rose from 18 million in 1948 to 19.2 
million in March of last year, an in- 
crease of 1.2 million or seven per 
cent. Growth of the older population 
is thus discernible. 

Families with one child at home 
in this age range showed only nom- 
inal change. The number of families 
with two children under 18 increased 
from six million to 7.9 million in the 
period, or a rise of 32 per cent. 
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LET’S FACE IT, MEN, the chief reason this picture is being run is that the 
editor likes girls, especially the pert little miss at left, who looks much better in 
the dress she’s wearing than she would in the sack variety, don’t you think? But 
there’s another reason for running this photo, too, for it has a bank tieup—it was 
taken at the opening of the American Security Bank’s new Kaimuke branch in 
Honolulu. The release that came with this said that “just outside the front 
entrance, hula girls swayed to the melodic tunes of guitars and ukuleles,” but 
there was no picture of that. The three girls in the photo are beauty queens. The 
men—oh, yes—they’re officers of the bank. From left: Sandra Chun, Narcissus 
Festival queen; (Chinese); William Mau, board chairman; Elizabeth Buchanan, 
University of Hawaii Pan Pacific Queen (Cosmopolitan); Kim Ak Ching, presi- 
dent, and Jayne Kuwata, Cherry Blossom Queen (Japanese). 





Banks Make Inroads 
On Credit Unions 


Growth of in-plant credit unions 
continued during 1958 but a number 
of banks around the nation are be- 
ginning to make inroads into the 
field, according to Business Week 
magazine, which said that about a 
dozen banks are starting to service 
plants and office workers. 

Business Week figures that about 
10,600,000 plant and office workers 
now belong to 19,225 credit unions 
which have $5.1 billion in assets and 
more than $3.3 billion in outstanding 
loans. 

It also reported that during 1958, 
800 new credit unions were formed, 
half a million new members joined, 
a billion dollars in new assets were 
added and $300 million in new loans 
were put on the books. 

“The $5 billion that workers have 
put into credit unions,” says a Chi- 
cago bank vice president, “shows 
once more that banks haven’t gone 
far enough in extending credit to 
those who need it.” His bank now 
offers credit union type service to 
plant and office workers. 

California’s Bank of America since 
July has been offering a plan under 
which employes can save or borrow 
through payroll deductions and Busi- 
ness Week says the service has been 


installed at more than 1,650 places 
of employment in California with 
around 500,000 employes. 

However, competition with credit 
unions so far is in the field of poten- 
tial growth. None of the companies 
that has signed up for the banks’ 
service has had a credit union oper- 
ating. Business Week observes that 
banks give no indication of preparing 
to meet the credit unions head on. 
They have, in fact, been careful to 
confine their soliciting to employers 
who have no credit facilities at all. 

Co-operation of employes is need- 
ed to give the new banking service. 
Banks offer savings accounts, built 
up payroll deductions and offer loans 
at charges that compare favorably 
with credit union rates. 

But the banks say they have an 
advantage in more funds available 
for lending while at least the new 
credit unions are often short of lend- 
able funds. Banks also offer a variety 
of service. 

However, says the magazine, banks 
offering the new service consider 
loans under the same credit standards 
that they apply to other customers, 
while credit unions traditionally lend 
to company employes under less strict 
conditions. 
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Chicago, Illinois—Five promo- 
tions at Merchandise National Bank 
of Chicago have been announced by 
Kenneth K. DuVall, president, who 
also said that Vice President Allen 
R. LeRoy, associated with the bank 
since 1938, has retired. 

In the promotions, Leslie V. Miller 
and Robert C. Reule, were advanced 
from assistant vice presidents to vice 
presidents; Edwin J. Goranson and 
Robert O. Pohl were elected assistant 
cashiers and Glen R. Reiman was 
elevated to assistant controller. 

Mr. Miller has been with the bank 
since 1934 and was elected assistant 
vice president in 1956. Mr. Reule 
joined the staff in 1946 and was 
elected a vice president in 1956. Mr. 
Reiman has been with the bank for 
three years. Mr. Goranson has been 
at Merchandise for six years and Mr. 
Pohl joined the bank staff in 1957. 

Mr. LeRoy, 70 years old when he 
retired, entered the banking field 46 
years ago as cashier of the First 
National Bank in Manchester, Iowa, 
his native city. He later became pres- 
ident of the Manchester bank. He 
also was employed by the Federal 
Reserve Bank in Chicago and with 
the Reconstruction Finance Corpora- 
tion and the Oak Park Illinois Trust 
and Savings Bank. He will continue 
as a consultant at Merchandise bank. 


* 
Los Angeles, California—Sub- 


stantial gains in all departments are 
reported by Union Bank of Los An- 
geles for 1958 with net operating 
earnings for the year amounting to 
$2,994,304 after all taxes, represent- 
ing a gain of 13.3 per cent over 1957. 
According to Harry J. Volk, presi- 
dent, the year-end report showed 
record high total resources at $505,- 
556,469, an increase of $84,915,036 
over 1957. Deposits totaled $461.,- 
705,022, a gain of $75,959,301. 
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Louisville, Kentucky—A. J. 
(Joe) Stewart, real estate vice presi- 


dent of the Citi- 
zens Fidelity Bank 
and Trust Com- 
pany of Louis- 
ville, and a mem- 
ber of the bank’s 
siaff for 39 years, 
has resigned. He 
was head of the 
bank’s real estate 
department for 32 
years and during the time played an 
important role in the development of 
downtown Louisville. 

Mr. Stewart, 64, has been honored 
by governmental agencies and by lo- 
cal and national real estate organiza- 
tions for his work as an industrial 
and commercial real estate specialist. 
In 1950 he was chairman of the Re- 
altors’ Washington Committee, policy- 
making group for the National Asso- 
ciation of Real Estate Boards. 


MR. STEWART 


San Francisco, California— 
Robert S. Beasley, president of Bev- 
erly Hills National Bank and Trust 
Company, has been named a director 
of the Los Angeles district of the 12th 
Federal Reserve Bank, Eliot Snow, 
first vice president of the Fed, an- 
nounces. 

“Mr. Beasley’s past experiences as 
a leading Los Angeles area independ- 
ent banker brings to this board the 
type of banking experience and judg- 
ment the Federal Reserve System is 
always seeking,” Mr. Snow said. 





Williamsburg, Virginia—C. 
Rodgers Huff, assistant cashier of the 
James-York Bank, has been named 
cashier of the bank, officials an- 
nounced. 

Mr. Huff was assistant cashier of 
the bank since its organization on 
September 12, 1957. Before that he 
was employed by Peninsula Bank and 
Trust Company in Williamsburg and 
was credit manager of American Fi- 
nance Corporation in Winchester. 


Oak Lawn, Illinois—Officers 
elected at a board of directors meet- 
ing of the Oak Lawn Trust and Sav- 
ings Bank are Denis F. McDonald, 
president; Robert F. McDonald, ex- 
ecutive vice president; John S. Kav- 
anaugh, vice president and counsel; 
K. Robert Schroeder, cashier and M. 
J. Thompson, assistant cashier. 


Miami, Florida—Three promo- 
tions in the Riverside Bank of Miami 
have been announced following a 
board of directors meeting. Verner L. 
Lowe, vice president, has been named 
senior vice president and Joseph E. 
Gautier and Francis J. Giuffrida were 
named assistant cashiers. All other 
officers were re-elected. 

Mr. Lowe, a native of Miami, with 
31 years of local banking experience, 
has been associated with Riverside 
Bank since 1945. Both Mr. Gautier 
and Mr. Giuffrida are active in the 
American Institute of Banking and 
work in the bank’s business develop- 
ment department. 
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PRESENT AT THE ground-breaking ceremonies for the Bank of Stockton (Cali- 
fornia) were 13 bank and governmental officials. Wielding the golden shovel in 
center of picture is R. L. Eberhardt, president. The bank, now in its 91st year, 
will be housed in a new $1% million structure, expected to be completed early in 
1960. Among innovations of the new bank will be the main doorway which will 
consist of a flow of air, moving downward to keep out dirt and insects. In the 
plans, also, are a large aluminum louvered covered parking area of 12,000 square 
feet. There will be three drive-in teller windows. Above, at groundbreaking cere- 
monies, starting at left, are R. M. Eberhardt, assistant vice president of the bank; 
W. L. Maxwell, a director; R. E. Fraser, a director; Ted DeWolf (barely visible), 
and Frank Mayo, architects; W. S. Orvis, a director; Clifford Bull, chairman, 
San Joaquin county board of supervisors; R. L. Eberhardt; Stockton’s mayor, Dean 
De Carli; R. Raymond Haas, a director; Corbin Shepherd, Shepherd and Green, 
contractors; Carrol G. Grunsky, vice president of the bank and D. R. Jacobs, a 





director. The institution formerly was called Stockton Savings and Loan Bank. 


Denver, Colorado— Controlling 
interest in the First National Bank 
of Woodbine, Iowa, has been pur- 
chased by H. E. Swedburg, formerly 
vice president and general loan offi- 
cer of American National Bank here. 

Mr. Swedburg, who assumed the 
presidency of the Iowa bank, was a 
member of the staff of American Na- 
tional for the last three years and was 
vice president and general loan ofhi- 
cer. He is also a director and a mem- 
ber of the executive committee of the 
Empire Petroleum company and has 
been active in Robert Morris Asso- 
ciates. 

Mr. Swedburg also has been pres- 
ident of the Commercial State Bank 
at Clay Center, Nebraska, and vice 
president of the National Bank of 
Commerce at Lincoln, Nebraska. He 
is a graduate of the University of 
Nebraska. 
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Colorado Springs, Colorado— 
Friends and associates of Claude L. 
Stout, president of the Colorado Com- 
mercial and Savings Bank of Color- 
ado Springs, recently honored him 
on completion of 40 years in the field 
of banking. 

@ 


North Platte, Nebraska—Capi- 
tal stock of the McDonald State Bank 
has been increased by $25,000, J. Y. 
Castle, president, reports. He said 
year-end deposits were $7 million 
with total footings more than $714 
million. The bank increased capital 
stock from $150,000 to $175,000. 
This marks the third successive year 
the bank has paid a $25,000 divi- 
dend. 

e 


Williamsburg, Virginia—Mrs. 
Lillian L. Wilkins, manager of the 
mortgage loan department of Penin- 
sula Bank and Trust Company, has 
been named assistant treasurer of 
the bank. Notice of the move was 
made by R. A. Duncan, president. 

Mrs. Wilkins has been employed 
by the bank since 1956. She is a 
native of Newport News, Virginia. 





Sauk Centre, Minnesota—Laur- 
el L. Kells, 75, an attorney and bank- 
er for 50 years, died recently here, 
the home of his birth. 

Member of a pioneer Sauk Centre 
family, Mr. Kells was associated with 
the First State Bank of Sauk Centre. 
He was active in his law practice 
until a few days before his death. 

Mr. Kells had been an attorney 
since 1908, following his graduation 
from the University of Minnesota. 
When he received his law degree, he 
became assistant cashier of the First 
State Bank and later was promoted 
to cashier. 

He combined his law work and 
bank employment until 1921, when 
he began the practice of law full 
time. He continued his association 
with the bank as an inactive vice 
president and a director. He was 
Sauk Centre city attorney from 1913 
until his death. 

Mr. Kells was born in Sauk Centre, 
March 23, 1883. His father, Lucas, 
moved to the area in 1865. Lucas 
Kells, also an attorney, founded the 
Bank of Sauk Centre in 1880. The 
name was changed to First State 
Bank in 1908. Lucas Kells and Wil- 
liam E. Lee started the Bank of Long 
Prairie, Minnesota, in 1882. 

Survivors of Laurel Kells include 
his wife, Laura; a son, Edward of 
Batavia, Illinois; a daughter, Mrs. 
Virginia Hubbard of Walnut Creek, 
California and a sister, Blanche Kells 
of Montrose, California. 


Riverside, New Jersey—Permis- 
sion has been given the Riverside 
Trust Company here to open a branch 
office in the 15,000-home community 
of Levittown, New Jersey. It is the 
first bank authorized to furnish bank- 
ing facilities in the new community, 
built by William J. Levitt. 

Charles R. Howell, state banking 
and insurance commissioner, who 
granted approval for the branch, said 
Levitt and two national banks in the 
area had no objections. One national 
bank filed an objection by letter, he 
said. Mr. Howell added, he believes 
that the public interest would be 
served by the branch and it had a 
reasonable chance of successful oper- 
ation. 

William E. Link, executive vice 
president, said the branch would offer 
complete facilities and be in opera- 
tion this year. 
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Minneapolis, Minnesota—The 
Federal Reserve Bank of Minneapolis 
announced Leslie N. Perrin, Minne- 
apolis, has been redesignated chair- 
man and federal reserve agent for the 
bank for 1959. Appointment was 
made by the board of governors of 
the federal reserve system in Wash- 
ington, D.C. 

Dr. O. B. Jesness, St. Paul, has 
been reappointed deputy chairman 
for the coming year and John H. 
Warden, Houghton, Michigan, named 
to a three-year term as Class C di- 
rector. 

John D. Stephenson, Great Falls, 
Montana, has been appointed a di- 
rector of the bank’s Helena, Mon- 
tana, branch. He will serve a two- 
year term and replaces Dr. Carl Mc- 
Farland of Missoula, Montana. 

Mr. Perrin has been a member of 
the Minneapolis bank’s board of di- 
rectors since January 1, 1954 and has 
been chairman since August of that 
year. He is a director and former 
president of General Mills, Inc. Dr. 
Jesness, who has been a director and 
deputy chairman since 1955, is an 
agricultural economist. Mr. Warden 
is president of the Upper Peninsula 
Power Company in Houghton. Mr. 
Stephenson is an attorney in Great 
Falls and senior partner in the firm 
of Jardine, Stephenson, Blewett and 
Weaver. 

* 


Grand Rapids, Michigan—Har- 
ry B. Wagner, vice president of Old 
Kent Bank and Trust Company trust 
division, resigned the first of the 
year, Carl H. Morgenstern, president, 
announces. 

In citing Mr. Wagner for his busi- 
ness achievements, Mr. Morgenstern 
noted, “He is widely known and re- 
spected for his judgment and counsel 
in trust estate administration and has 
devoted 34 years of valued service to 
the former Michigan Trust Company 
and now our trust division.” 

Born and educated in Toledo, 
Ohio, Mr. Wagner attended the Uni- 
versity of Michigan and in 1910 be- 
gan his career in business with a 
Toledo municipal bond firm. He or- 
ganized and managed the bond de- 
partment for Michigan Trust in 1924 
and in 1953 was appointed vice presi- 
dent of the firm. 

Currently, he is president and a 
director of the Clark Iron Company 
of Duluth, Minnesota, and has a num- 
ber of other business affiliations. 
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CONSTRUCTION IS well under way on the new building which will house the 


First International Bank of Watford City, North Dakota. The modern brick 
structure, says O. N. Stenehjem, president, will combine all the newest banking 
facilities, including a drive-up banking window. The bank was chartered in 1910 
in Arnegard, North Dakota, and has been in operation since. It was moved in 
1934 to Watford City and the name changed from the Farmers State Bank to 
First International. Assets are now close to $6 million dollars, ranking it among 
the largest banks in the state. With the completion of the new building, operat- 
ing space will be more than tripled, according to Mr. Stenehjem. 


Boston, Massachusetts—An in- 
crease in capital through the sale of 
40,000 additional shares of capital 
stock has been voted by the board 
of directors of the Rockland-Atlas 
National Bank of Boston. 

The increase results in a total cap- 
italization of 300,000 shares of stock 
of $10 par value. From the proceeds 
of the sale of additional shares, 
$400,000 would be added to capital 
and the remainder to surplus. Before 
the capital increase the bank had 
capital of $2,600,000 and surplus of 
$5 million. The board also trans- 
ferred from undivided profits to sur- 
plus a further amount, increasing 
surplus to $7 million. 

As a result, capital and surplus 
were upped from $7.6 million to 
$10 million and the bank’s legal 
lending limit to any one borrower 
increased from $760,000 to $1 mil- 
lion. Total capital funds now exceed 


$11 million, bank officials said. 
s 


Fergus Falls, Minnesota—Miss 
Marie Nelson of Crookston, Minne- 
sota, has been named assistant cash- 
ier of the Security State Bank. Miss 
Nelson had been assistant cashier of 
the Crookston National Bank since 
1954 and before that was employed 
by the Farmers State Bank of New 
London, Minnesota. 


Wichita, Kansas — Three long- 
time employes of the Union Stock 
Yards National Bank of Wichita, with 
a total of 107 years of service to the 
institution, have been presented with 
engraved watches as a form of recog- 
nition. 

Those honored for their service 
are Dan H. Boone, president, with 
the bank for 43 years; Miss Alice C. 
Peterson, secretary, an employe for 
35 years and C, C. Bumgarner, assist- 
ant cashier, employed for 29 years. 

The awards were presented by 
Duane T. Smith, executive vice presi- 
dent, on behalf of the directors. 


Elgin, Nebraska—Capitalization 
of the Bank of Elgin has been in- 
creased by 100 per cent, from $25,- 
000 to $50,000 it is announced by 
the president George A. Wright. Sur- 
plus of the bank is now $75,000 and 
it has undivided profits and reserves 
of $50,000. The move was made, ac- 
cording to Mr. Wright, to “better 
serve this community and the grow- 
ing needs of our fine customers . . .” 

BOUGHT 
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Grand Rapids, Michigan—Pro- 
motions, new assignments and the 
hiring of a new staff member by the 
Old Kent Bank and Trust Company 
have been announced by Carl H. 
Morgenstern, president, as follows: 

Robert W. Gates, vice president 
and former branch office supervisor, 
assumes new duties in the commer- 
cial loan department. He has been 
with the bank since 1953. 

John W. Whitaker, vice president 
and former manager of the Old Na- 
tional office, named branch office su- 
pervisor. He has been with the bank 
for 34 years. 

Robert B. Schmidt, vice president 
commercial loan department, named 
manager of the Old National office. 
Mr. Schmidt, 57, began his banking 
career in 1918. 

Glenn A. Ferrey, a vice president 
and former manager of the car dealer 
department and new business depart- 
ment, heads the business develop- 
ment and public relations depart- 
ment. Mr. Ferrey, 46, joined Old 
Kent in July 1954. 

Harold B. Roe, former assistant in 
the car dealer department, named 
acting manager of the department. 
Mr. Roe, 45, has been in that de- 
partment since 1954. 

Robert E. Klug, formerly associ- 
ated with Daniels and Associates, 
Ann Arbor, Michigan, architects, 
joined Old Kent to supervise the 
bank’s remodeling and construction 
program under the direction of Mr. 
Whitaker. 


Fond du Lac, Wisconsin— 
Twenty-five years service to the com- 
munity of Fond du Lac by the Na- 
tional Exchange Bank was marked 
in ceremonies held here recently, ac- 
cording to notice from A. J. Buehner, 
vice president and cashier. 

The bank, founded in 1933, has 
reached a size of $16,077,891 in de- 
posits as compared to a little over 
$1 million 25 years ago. 

Gold and silver watches were pre- 
sented to old-time employes of the 
firm during the celebration. W. A. 
Sanders, president, presented watches 
to Miss Bernice E. Kraemer, vice 
president; Miss Isabella M. Foy, head 
of the bookkeeping department and 
Alfred J. Buehner, vice president and 
cashier. Mr. Sanders also received a 
watch from the board of directors. 
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Chicago, Illinois—Appointment 
of Richard E. Smith as assistant 
cashier of La Salle National Bank of 
Chicago, was announced by Harold 
Meidell, president. Mr. Smith joined 
La Salle in 1953 and has been a mem- 
ber of the correspondent banking de- 
partment since the first of last year. 


Alvin, Texas—Promotion of W. 
G. Hall, Jr., to the positions of assist- 
ant vice president of the Alvin State 
Bank, the Citizens State Bank at 
Dickinson and the League City State 
Bank at League City, has been an- 
nounced by W. G. Hall, president of 
the three banks. 

The new posts were created at a 
recent meeting of the respective 
boards of the three banks. The 
younger Mr. Hall has headed the 
real estate departments of the banks 
since 1957. He also heads the Hall 
Realty Company of Alvin and Dick- 
inson and also is president of the 
Hallson Corporation and the Home- 
land Corporation of Alvin. 


Philip, South Dakota — Stock- 
holders of the First National Bank of 
Philip voted to increase capital stock 
of the bank from $75,000 to $100,000 
through a stock dividend. Simultane- 
ously, bank directors upped the sur- 
plus from $125,000 to $150,000. 


e 
Los Angeles, California— Ap- 


pointment of Earl B. Dolson as vice 
president in charge of the mortgage 
servicing department and Joseph E. 
Valk as assistant secretary of the Fi- 
delity Bank of Los Angeles has been 
announced by Stanley M. Stalford, 
chairman of the board. Mr. Dolson 
and Mr. Valk have been with the 
bank since 1956. 
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“When did you first experience the 
tendency to be happy paying income 
tax?” 





Spring Valley, Wisconsin—Wil- 
liam R. Quinn, Cumberland, Wiscon- 
sin, has purchased controlling inter- 
est in the Bank of Spring Valley from 
John H. Graslie, who retired after 
55 years with the institution. 

Mr. Quinn, son of A. J. Quinn of 
Cumberland, has taken over as ex- 
ecutive officer of the bank. He is 35 
years old, married and the father of 
three children. Mr. Quinn has had 
eight years experience in the bank- 
ing field and for four years worked 
with the Federal Deposit Insurance 
Corporation. Negotiations for the 
sale were made by Henry H. Byers 
and the Bankers Service Company of 
Des Moines, Iowa. 

William R. and Arthur J. Quinn 
recently sold majority stock in the 
Monona Grove State Bank of Mad- 
ison, Wisconsin. Arthur Quinn is a 
past president of the Wisconsin Bank- 
ers Association and is a native of 
Ellsworth, Wisconsin. 


Sleepy Eye, Minnesota — John 
G. Wooldrik, 82, a director of the 
State Bank of Sleepy Eye since 1934 
and its president since 1953 died here 
recently. He suffered from a heart ail- 
ment. 

Mr. Wooldrik was a native of 
Brown county in southern Minnesota 
and was born on October 9, 1876. 
He once conducted a livery stable op- 
eration here and organized the Sleepy 
Eye Drug Company. He owned and 
operated the Ford garage in Sleepy 
Eye since 1934, 


St. Louis, Missouri—Five offi- 
cers have been promoted by the 
board of directors of the Manufac- 
turers Bank and Trust Company, an 
announcement from P. A. Thias, presi- 
dent, said. 

The board named Joseph J. Spenc- 
er, Jr., to the post of vice president. 
He had been assistant vice president. 
L. P. Campbell was promoted from 
assistant treasurer to assistant vice 
president. 

In other nominations, C. L. Hu- 
nike was named treasurer, succeeding 
A. V. Mayer, who retired in Decem- 
ber after 52 years of service in bank- 
ing, 25 of them at Manufacturers. G. 
E. Nischwitz was named assistant 
treasurer and Harley .E. Schwering, 
assistant secretary. 
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Fullerton, Nebraska—H. W. Jes- 
see, believed to be the oldest director 
of a bank in active service, died re- 
cently here at the age of 99 years. 
He was a director of the Fullerton 
National Bank. 

C. H. Hosler, president of the bank, 
writes “we believe that our former 
director was the oldest one in active 
service and until his recent illness he 
was in regular attendance at the di- 
rectors’ meetings and at the weekly 
meetings of the executive committee.” 

Mr. Jessee, the son of a Civil War 
veteran was born in Russell County, 
Virginia, on November 14, 1859. He 
died in Fullerton on December 2. He 
lived in Nebraska most of his life 
and had been a director of the Fuller- 
ton bank since 1931. For the last 12 
years he and a son had operated a 
farm near Clarks, Nebraska. 


Menomonie, Wisconsin—First 
National Bank of Menomonie an- 
nounces a stock dividend of 1214 
per cent, according to C. Talen, pres- 
ident. One additional share of stock 
was voted for each eight shares now 
held by the stockholders. 

This, it was explained, increased 
the number of shares to 2,250 from 
2,000 and upped the capital account 
from $150,000 to $168,750. Funds 
for the stock dividend of $18,750 
were transferred from the undivided 
profit account. 


Dallas, Texas—A new national 
bank to serve Northwestern Dallas 
and surrounding area has been or- 
ganized and is expected to be in op- 
eration early in March, according to 
its founder. 

The bank has been chartered as the 
Northwest National Bank of Dallas. 
Founder and president is F. M. Holt. 
The bank will have common capital 
stock of $200,000, surplus of $200,000 
and undivided profits of $100,000 or 
total initial capitalization of $500,- 
000. 

Tom J. Hardin, formerly an assist- 
ant vice president of Hillcrest State 
Bank is vice president and cashier. Di- 
rectors to serve with Mr. Holt are H. 
Leslie Hill, Wright Titus, Allen Clark, 
James L. Huffines, Jack Lively and 
Dr. Frank J. Altick. Mr. Holt served 
for three and a half years as presi- 
dent of the First National Bank of 
Arlington. 
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CHRISTMAS WAS made brighter for youngsters of the Minneapolis (Minnesota ) 
Association for Retarded Children when they received toys donated by Marquette 
National Bank of Minneapolis. A complete line of Tonka Toys was donated by 
the bank. Shown above are James H. Anderson, left, first vice president of the 
Association for Retarded Children, who accepted the gifts from L. V. Morgan, 
center, assistant cashier, and E. J. Hamernick, assistant vice president. 


Philip, South Dakota—Adolph 
Erickson has been named cashier of 
the First National Bank of Philip, 
it is announced by H. B. Lovald, 
president. Mr. Erickson, with his wife 
and three children, has moved to 
Philip from Hanford, California. 

Mr. Erickson formerly was with the 
Hanford office of the Crocker-Anglo 
National Bank of San Francisco. He 
spent six months in San Francisco 
on an administrative training course 
then one and one-half years as as- 
sistant manager of the Hanford office. 

Before that he was with the First 
National Bank of Bowbells, North 
Dakota, for six years, the last two 
as cashier. In Philip he succeeds 
Scott Lovald, who is advanced to 
executive vice president. The Philip 
bank, says the president, recently 
increased its capital from $75,000 
to $100,000 through a stock divi- 
dend. Surplus was upped from 


$125,000 to $150,000. 
* 


Chicago, Illinois—Directors of 
the Belmont National Bank of Chi- 
cago have authorized transfer of 
$50,000 to the surplus account from 
undivided profits, thus boosting the 
total capital and surplus accounts to 
$875,000. Announcement of the move 
was made by Fred C. Straubing, vice 
president. 


Elmhurst, Illinois—Two promo- 
tions are announced by the board of 
directors of the Elmhurst National 
Bank, along with notice of an in- 
crease in the surplus account. 

Ewald E. Lang is promoted from 
cashier to vice president and Everett 
F. Seegers from comptroller and au- 
ditor to cashier. Both ‘are graduates 
of Elmhurst college. Mr. Lang this 
month observed his 30th year with 
the bank. 

Directors of the bank, now in its 
64th year, also increased the surplus 
account to $1 million by transferring 
$100,000 from undivided profits. To- 
tal capital and surplus are now $1.- 
600,000. 

& 


Alexandria, Louisiana — Elec- 
tion of Earl B. Hinson as trust officer 
of the Rapides Bank and Trust Com- 
pany of Alexandria, has been an- 
nounced by Robert H. Bolton, presi- 
dent. Mr. Hinson formerly was em- 
ployed as assistant to the trust offi- 
cer of the National Bank of Com- 
merce in Houston, Texas, where he 
worked in the trust department for 
12 years. 

Mr. Hinson is a graduate of Tyler 
Commercial College, Tyler, Texas; 
the air force Administrative School, 
Denver, and the University of Hous- 
ton. He is a native of Leggett, Texas. 
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Banks Pledge 
$540,000 in 


Ad Campaign 


More than 4,100 of the nation’s 
commercial banks have pledged sup- 
port for the national advertising pro- 
gram for banking, reports Morris R. 
Brownell, Jr., chairman of the trus- 
tees of the Foundation for Commer- 
cial Banks. 

“We are greatly encouraged by 
this substantial progress which has 
been made since we set up the Foun- 
dation six months ago,” Mr. Brownell 
said. “With more than 4,000 banks 
pledged so far we have $540,000 for 
the national advertising that we start- 
ed in September of 1958. Our goal 
now is to bring in another thousand 
banks to move this amount up to 
$650,000 in the next few months.” 


Support Varied 


Banks supporting the plan repre- 
sent 58 per cent of the deposits of 
the nation’s commercial banks. Sev- 
enty-five per cent of the subscribing 
banks, says Mr. Brownell, each have 
less than $10 million of deposits and 
81 of the largest commercial banks 
in the country are members, accord- 
ing to the report. 

Mr. Brownell, in his year-end state- 
ment, noted that in 1959 “we believe 
American banking faces a very real 
challenge in strengthening its com- 
petitive position.” He added, “Dur- 
ing the past year we built a founda- 
tion for doing the kind of national 
advertising job that commercial 
banks have long needed to meet the 
aggressive competition of non-bank- 
ing financial institutions. I hope that 
more commercial banks in the coun- 
try will realize that this campaign 
is for all of them and not just for 
any exclusive group. 


Asks Further Support 


“We call on every commercial 
bank to join us in this nation-wide 
movement to bring in more business, 
and to educate the public on the 
variety of financial services they 
offer for the individual, the family 
and for businesses of all sizes.” 

Annual cost of the participating 
banks is five dollars per million of 
deposits, with a maximum of $15,000 
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$100 INVESTED IN BANK IN 1913 
WOULD MEAN THOUSANDS NOW 


A $100 investment in stock of the City National Bank and Trust Company 
of Kansas City, Missouri, in 1913 when the bank was organized, today would 
yield a small fortune to its holder. 

In the words of R. Crosby Kemper, chairman and president, “Anyone pur- 
chasing a share of City National for $100 when the bank was organized and 
who exercised his right to buy additional stock in April, 1934, would own— 
after the 100 per cent stock dividend in January this year—a total of 400 shares 
for which he paid a total of $400. 

“His stock will now have a total par value of $10,000 and a market value of 
$22,600. In addition he would have received cash dividends amounting to 
$2,530.” 

Mr. Crosby made the statements in announcing stockholders of City National 
voted to increase capital of the institution from $5 million to $10 million to 
provide for a 100 per cent stock dividend. City National now has outstanding 
400,000 shares of $25 par value stock. 

Because of the bank’s steady growth in deposits, it has been the policy of 
management to plow back earnings into capital structure rather than to sell 
additional stock. Deposits now are $220 million. Of the nearly $20 million 
of invested capital, all but $400,000 paid-in has been earned, Mr. Kemper said. 

The bank now has capital of $10 million, surplus of $5 million, undivided 
profits of two million and reserves of $214 million. 

The stock dividend was the sixth since the bank was organized. The first 
was in 1927 when a 200 per cent payment was ordered. After a lapse of 14 
years, a 66% per cent stock dividend was paid in 1941, followed by a 100 
per cent dividend in 1948 and a similar amount in 1950. The last previous 
stock dividend, amounting to 25 per cent, was paid in 1955. 

The bank’s stock recently traded at $113 a share, a new high. Early in 1958 
the stock traded at $83 a share. 

With probably the lowest bank stock yield in the nation—three fourths of 
one per cent—City National stock is much in demand. The bank paid 80 cents 
a year, or a total of $160,000, before the stock dividend. Dividend requirement 
on the new capital will be $320,000 a year. 

City National recently purchased the R. A. Long building in the heart of 
Kansas City’s business district. For the last 11 years, the bank had leased 
several floors of the building, located next to the garage and motor bank al- 
ready owned by City National. Purchase of the building, according to Mr. 
Kemper, will permit expansion of the bank and particularly of its trust depart- 
ment. 





for the largest banks. States which 
already have more than 50 per cent 
of their commercial banks pledged 
to the national campaign are: 


New NASSB 
Head Named 


Highest Pledged 


Montana, 90 per cent; North Da- 
kota, 82 per cent; Nevada, 67 per 
cent; Washington, 63 per cent; South 
Dakota, 61 per cent; Hawaii, 60 per 
cent; Ohio, 56 per cent; Minnesota, 
51 per cent; Tennessee, 51 per cent. 

Mr. Brownell paid tribute to the 
state banker associations that have 
been conducting statewide campaigns 
to sign up more banks for the foun- 
dation’s program and urged others 
to aid in similar activities. 


The National Association of Super- 
visors of State Banks has a new pres- 
ident following the recent resignation 
of William A. Burkett, San Francisco, 
California. 

New president is Randolph Hughes, 
State Bank commissioner from Do- 
ver, Delaware, who moved up from 
first vice president. 

Another NASSB change moved 
Irving C. Rasmussen, commissioner 
of banking in Minnesota, up to first 
vice president. 
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I was parking my car after a quick 
trip to the County Seat. I glanced up 
and saw the Old Man and another 
man entering the bank door. I won- 
dered what brought him over so 
early in the day. He usually visited 
after hours. 

When I got inside the bank, I 
found him introducing the other gen- 
tleman as “our Superintendent.” He 
made the introductions and we, ac- 
companied by Superintendent Hol- 
lingsworth, made our way to my 
office. 

The Old Man lost no time in 
getting to the point of his visit. The 
Superintendent was new, but it was 
evident that he and the Old Man had 
hit it off pretty well. The Old Man 
had apparently sounded the Superin- 
tendent out, and found that he was 
rather conservative in his views. The 
Old Man called him a “sound 
thinker.” 

I could agree with him because, 
after a few minutes of conversation, 
I could see that Fortune had smiled 
on the Old Man’s town when the 
board of trustees hired this young 
fellow for Superintendent. He had 
energy and ambition and was headed 
in the right direction. 

It seemed that the Old Man and 
the Superintendent had agreed that 
some sort of program ought to be 
started in their School, over and 
above the regular school program. 
The purpose would be to ground the 
students in fundamental economic 
truths. A further objective was to 
interest the students in the heritages 
that are peculiarly American. 


Agreement Grows 


They agreed that in the past three 
decades the American school child 
had been exposed less and less to 
American history and that some eco- 
nomic ideas had taken root that had 
dangerous implications. In all this, 
I agreed. 

In fact, the two-way agreement 
between the Old Man and the Super- 
intendent soon became a three-way 
agreement as the conversation be- 
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came more and more interesting. 

But the Old Man isn’t anything 
if he isn’t realistic. He was seeking 
some way to implement such a pro- 
gram. He was ready to start. 

I was overjoyed that he took so 
much interest. I could recall 10 years 
back, when his opinions were prob- 
ably the same, but he would have “let 
somebody else do it.” In just a few 
years he had changed his attitude. He 
had learned that merely being con- 
servative is not enough. One has to 
do something about it, or lose by de- 
fault. The conservative idea won’t sell 
itself. It must be sold in competition. 


Hard to Pin Down 


We began discussing plans that 
might be used to put such program 
into operation. We talked of the 
“essay” approach, and of other 
‘prizes’ —the purpose of which 
would be to attract interest and en- 
list support. We talked of “participa- 
tion” and of “organization.” 

We talked of many things. In fact, 
we talked of too many things. We 
couldn’t pin anything down. I could 
agree in principle, but I couldn’t 
get with them on some details. The 
Old Man and the Superintendent, 
while dead serious in their intent, 
were, I thought, expecting too much 
too soon. I advised against any 
“quickie” program. 

They had an idea of starting a pro- 
gram just with the juniors and 
seniors, using only the last two years 
of high school. I almost made the 
Superintendent agree that these were 
the two worst years to choose. 

Then they let me interject a few 
things that I thought necessary to 
make the program even moderately 
successful. The program must have 
(a) the endorsement and interest of 
every teacher in the school, including 


; Heritages Must Start Early 


coaches and music teachers, and (b) 
it must start with the first grade and 
extend through high school. 

At first, they were reluctant to 
agree. I told them of a school system 
in a town of 2,500 which had deter- 
mined to “rediscover the undeniable 
virtues of the free enterprise system” 
—and had failed because the pro- 
gram started at a level that was too 
high. 

Must Start Early 


After two years of floundering 
about with a good subject, the school 
authorities and trustees started all 
over again—and at the lowest level— 
the first grade. Enlisting every teacher 
and the PTA, and with a program 
for every room, the school moved 
forward with a real program. In 
five years it became a noteworthy 
success, and was being copied. 

“What is worth doing at all, is 
worth doing well.” Borrowing from 
the copy book maxims, I sold them 
the idea that their program must 
start “way down” and be continuous 
so that the child never was allowed 
to get away from it. One or two 
young minds grasping the idea at 
the fifth grade level might be more 
important than 20 senior minds only 
slightly impressed at the senior level, 
when too many things compete for 
the attention of the student. 

They finally agreed. I agreed to 
help. I believe their program will 
succeed. Its foundations are being 
laid, and well laid. I believe in adult 
education, but I also believe that the 
interest of the young mind must be 
captured at the first grade level and 
held throughout the child’s entire 
elementary school and secondary 
school years. 

The Old Man will be in on a larger 
and more comprehensive program 
than he anticipated, but it will be 
rewarding. The Superintendent will 
take most of the load off the Old 
Man. 

We need more Superintendents to 
help with such programs and we 
need more such programs. 
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Legislative Climate’ May 
Help Commercial Banks 


Anyone seeking enactment of any kind of legislation— 
whether he’s dealing with aldermen in a city council or 
senators and representatives in Washington—-would be 
indeed foolhardy if he failed to take into consideration 
the factor of “legislative climate.” 

For example: In the early days of the New Deal in 
Washington, legislative difficuliies were smoothed for 
any bill that could be counted on to help labor and hobble 
business. Conversely, pro-labor bills were sure of a 
chilly reception about the time the Taft-Hartley Act was 
adopted. 

Our specific interest in legislative climate at this time 
is how it will affect prospects of a bill designed to lessen 
the tax advantage mutual savings institutions hold over 
coramercial banks. The Curtis bill, introduced in the last 
session of Congress, was designed to accomplish this 
objective. This bill languished in the House Ways and 
Means Committee until the end of the session. 

It seems to us that the climate for such legislation is 
much improved over the last session. An indication of this 
is the fact that Representative Wilbur Mills of Arkansas, 
chairman of the House Ways and Means Committee, has 
declared Congress must take steps to “broaden the tax 
base.” The pressure for additional revenue gains strength, 
and one way to accomplish this is to close loopholes in 
existing tax laws. 

The loophole which has permitted mutual savings 
banks and savings and loan associations to go virtually 
income tax free is of such size that billions of tax revenue 
have been lost to the Treasury. 

It’s a loophole which could be closed, at least part 
way, by enactment of legislation similiar to the Curtis 
Bill. This bill would have reduced from 12 per cent to 
5 per cent of withdrawable accounts the amouuat mutuals 
can accumulate for bad debts. Enactment would swell 
income tax revenues by $160 million yearly. 

To bring about tax parity by allowing mutuals the 
same bad debt formula allowed commercial banks would 
increase revenue an estimated $700 million annually from 
Federal Reserve member banks alone. 

As yet, no measure similar to the Curtis bill has been 
introduced, but one likely will be. When this happens, it 
will be up to the nation’s commercial banks to present 
their arguments for this legislation in the most persuasive 
manner possible. Because of the “legislative climate,” the 
arguments should be more effective this session than last. 
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Branching No Help for 


Bankless Communities 


Many crocodile tears were splashed about in Missouri 
last fall over the number of small communities which 
had no banks. The tears, of course, were shed by those 
spearheading the campaign to introduce branch banking 
into the state. The pro-branch faction implied that per- 
mission to open branches in Missouri would bring bank- 
ing facilities to every crossroad. 

The move to introduce branching in Missouri was 
defeated overwhelmingly by the voters in the election 
last November 4, but we recalled the “bankless commun- 
ity” aspect of the campaign the other day when we read 
an editorial in the American Banker. 

Our recollection is that the independents countered 
the glimpse of pie-in-the-sky for bankless communities 
with the assertion, “Neither banking system—indepen- 
dent nor branch—will operate a bank anyplace where it 
is not profitable to do so.” 

The correctness of this statement has been demon- 
strated by experience in New York state, which, by the 
way, was constantly cited by pro-branchers in Missouri 
as an outstanding example of branching for Missourians 
to follow. 

That section of the American Banker editorial mention- 
ing bankless communities said: 

“.. . some two decades back, when the regional bank- 
ing idea was placed before the New York legislature, 
the chief argument was that the depression had left the 
state with 400 bankless communities and that branch 
banking was needed to remedy the lack of banking 
facilities. 

“However, in the most recent study of the New York 
State superintendent of banks, he notes there still are 
nearly 500 bankless communities. 

“Neither unit banking nor branch banking has solved 
the problem of the state’s bankless communities. 

“The few new banks which have been started have 
been in towns of some size, and the branch bankers have 
concentrated more on acquiring good going banks in 
major towns than on covering the back country with 
their system of branches.” 

Certainly the experience in New York is incontro- 
vertible evidence that branching does not bring banks to 
bankless communities. What has been shown in the 
Empire State is what we have long contended—that 
a tendency toward concentration of bank deposits is an 
inevitable result of branch banking. 
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RESOURCES 
Cash on Hand, Due from Other Banks $ 48,007,102.30 
United States Govt. Obligations..... 169,722,522.81 
Total Cash and Govt. Obligations $217,729,625.11 
State and Municipal Bonds....... 18,331,856.85 
Other Bonds and Securities....... 968,744.24 
Stock of Federal Reserve Bank.... 450,000.00 
COlmGl LOGS 6 o.oo cece ccsicsas 49,673,171.04 
Other Loans to Individuals and Firms 30,089,470.17 
Real Estate Loans (F.H.A.Title No. 2) 29,380,033.49 
Other Real Estate Loans............ 10,173,631.31 
Total Loans and Discounts....... 119,316,306.01 
Ranke PeGMNOG sock occ ce vdinc cesses 2,576,416.00 
Furniture and Fixtures............. 1,157,633.80 3,734,049.80 
CU AI 5 oe Fe sikccnteceve sas 1,719,218.05 
TOTAL RESOURCES............. $362,249,800.06 
LIABILITIES 
DeMO sa 5 5 se vvcccsscnccescseses $334,392, 167.91 
Cae RIB EIIONE 5 voc o sitivlicucenceaws 6,466,835.89 
COMNIGI SIGE cs 6 0 bcs Ki ccicceccecs 7,500,000.00 
Surplus... ccccccccccccscccsesces 7,500,000.00 
Undivided Profits..............2.. 6,390,796.26 
Total Capital Account............ 21,390,796.26 
TOTAL LIABILITIES. ............. $362,249,800.06 





$15,048,964.35 Book Value Assets pledged or assigned to secure liabilities and for other purposes including 
deposits of the State of Michigan in the amount of $2,192,936.01. 


26 BANK OFFICES GREATER DETROIT 
MAIN OFFICE, Griswold cor. Fort, Detroit 31, Mich. 
TELEPHONE: WO 3-1700 
TELETYPEWRITER: DE 595 CABLE ADDRESS: BANCOM 





Mr. Howard F. Bell 
The INDEPENDENT BANKER 
P.O, Box 267 

Sauk Centre, Minnesota 


1 ay 


AS SIMPLE 


DIALING A PHONE 


USwalionals 
“ALPHA-DIGIT POST-TRONIC™ 


(“ALPHA-DIGIT” means equal facility to use letters or numbers.) 


Ualionals new method of item-to-account comparison...providing 
an alphabetic means of verifying account selection ...will enable 
your bank to obtain the Full Benefits of a one-run Electronically 


Controlled posting plan Before You Number checking accounts! 





It’s like dialing a phone... 
just three key letters in the de- 
positor’s name are used instead 
of numbers. When these key let- 
ters are indexed on the Alpha- 
Digit Comparator, electronic 
comparison is established with 
the magnetic encoding on the 
depositor’s Post-Tronic account 
card. 

Thus, proper account selection 
is verified, and your bank can 
immediately secure — through 
Alpha-Digit comparison (equal 








facility to use letters or num- 
bers)—-the many time- and 
money-saving advantages of the 
National Post-Tronic’s one-run 
posting plan. 

Your bank’s investment is 
protected too—in the event 
you desire to adopt numeric 
coding in the future — because 
any Post-Tronic can be quickly 
altered to accommodate either 
plan... Alpha-Digit, using let- 
ters; or Numerics, using nu- 
merals. 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 
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Call your nearby National representative 
today. Permit him to show you how the 
Alpha-Digit Post-Tronic can bring the ad- 
vantages of electronically controlled posting 
to your bank, regardless 

of the status of numeric 

coding under considera- 

tion. He’s listed in the 

yellow pages of your 

phone book. Why not 

“DIAL” him today! 








